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IpexuciioBue

Hacrosiiee yuyeOHO-MeTOANYECKOE MOCOOMEe MpeaHa3HAYCHO s
CTyICHTOB 3ao4yHOro (Qakynprera 1o crenuaibHocTsiM 080100
«xoHoMuka» u 080200 «MeHeTKMEHT.

B nmocobun copepkarcsi METOJUYECKUE YKa3aHUsI, KOHTPOJIbHBIE
3aJlaHMs], TEKCThI JUIsl YCTHOT'O MEPEBOJa, rpaMMaTUYECKUE TaOJIULblI U
CJIOBApb.

B Meroanmdeckux yKa3zaHMSX W3JIaraloTCsi KOHKPETHBIE 3a4E€THBIC
U HK3aMEHAIIMOHHbIE TPeOOBaHUS MO AaHTIUKCKOMY s3bIKy Ha | u |l
Kypcax, MOSICHSIETCSA, KAKUM 00pa3oM CIIE€yET BBINOJIHATh, OPOPMIIATH U
UCIIPaBISATh HA OCHOBE PEIEH3MM KOHTPOJIbHbIE 3ajaHus. B
METOAMYECKUX VYKA3aHUSX COJEpKATCAd TaKkKe PEKOMEHIAMH IO
MOJATrOTOBKE MEPEBO/Ia TEKCTOB JJIsl YCTHOT'O OTBETA HA KOHCYJIbTAIUSX.

Tpu KOHTPONBHBIX 3aJaHUsl MPEJCTABICHbI B S5 BapHaHTaX.
Kaxx1oMy KOHTpOJBbHOMY 3aJaHUIO MPEAIIECTBYET MEPEUCHb BXOAAIINX
B HEro rpaMMaTU4YecKux TeMm. s u3ydeHus TrpaMMaTUKU CTYJICHTY
PEKOMEHJIyeTCSl MCIOJb30BaTh JI000W Yy4eOHMK TI0 TIpaMMaTHKe
aHTJIMMCKOTO SI3bIKA, COAEpXKAIlMM Kypc B TMpeaenax MporpamMMbl
TEXHUYECKOro  By3a.  PexoMeHIyeTcs  Takke  HCIOJIb30BaTh
rpaMMaTH4YecKue TaOJIMIIbl, pUlaraeMele B JaHHOM nocobun. Kaxmoe
KOHTPOJIbHOE 3aJlaHU€ COJICPKHUT OO0pa3lbl BBINOIHEHUS OTIEIbHBIX
ynpaxkneHud. [Ipexxae ueM aenarb ynpakHEeHUsI U3 BapUaHTOB 3aJaHusl,
BHUMATEJIBHO U3y4YHUTE OOpa3lbl UX BBINOJHEHUS U COOTBETCTBYIOIIHE
rpaMMaTH4YecKue TaOIuIlbl, YKa3aHHBIE B 3THX 00pa3lax.

['pammaTnyeckne TaOIUIBI UMEIOT LETb HATJISIAHO MPEACTaBUTH
HAa TMpUMEpPE OCHOBHbICE TpaMMaTUYECKUE SBJICHUS, BXOISAIIUE B
porpaMmy Kypca, ¥ TeM caMbIM OOJIETYUTh UX YCBOCHHE.

TepMUHOIOTUYECKUN CIOBAPb COJEPKUT OCHOBHBIE CIJIOBA,
BCTpEYAIOIKecs B MOCOOMU B UX KOHTEKCTYyaJIbHOM 3HAYEHUU, U UMEET
11e7Ib 00JIETUYUTH PAaOOTy HaJl EPEBOOM.



MeToauueckue YKazaHud AJA NOATOTOBKHU K CAAY€ 3a49€Ta

U 3K3aMEeHA 10 AHTJIMHCKOMY SI3bIKY

I.  TpeGoBaHus N0 AHIJIMIICKOMY SI3bIKY HA 3a4€Tax U IK3aMeHax

A. /na cmyoenmoe 3a04no2o haxkyivmema no cneyuaibHOCmMAM

«Ixonomuka» u «Meneodxicmenm) nOJIHOU Popmubl 00yueHUs

| cemectp — 3auer

JI1st momy4yeHuns 3a4€Ta CTyAEHTHI JOJIKHBI:

1) BbIMOMHUTH KOHTposbHble 3amaHust Ne 1. Ha ocHoBe mnoiydeHHOMH
pPELEH3UH HUCIPaBUTh OIIMOKH, BBIYYUTh IpaMMaTHYECKUH MaTepual B oObeMe
KOHTPOJIbHBIX 3aJIaHUI U ObITh TOTOBBIMU YETKO PaccKa3aTh €ro Ha 3auere.

2) claTh yCTHO Ha KOHCYJIbTAIMSAX MepeBOJ TeKcToB oObemoM B 4000

MEeYaTHBIX 3HAKOB U3 HACTOSIIIEro mocobust (TekcThl 1-4 no Bamemy BeiOOpY).

Il cemectp — 3auet

JI1st nomy4yeHuns 3a4eTa CTyAeHTHI JOJIKHBI:

1) BBIMOTHUTH KOHTpoOJibHbIE 3amanust Ne 2. Ha ocHoBe mnosrydeHHOU
pELeH3UN UCIPaBUTh OIMIMOKH, BBIYUMTh I'paMMaTHUYECKHM MaTepuad B 0ObeMe
KOHTPOJIbHBIX 33/IaHUI U ObITh TOTOBBIMH YCTHO PAcCKa3aTh €ro Ha 3a4eTe;

2) charb YCTHO Ha KOHCYJbTalUSIX MepeBoj] TeKCToB oObeMom 4000

MeYaTHBIX 3HAKOB M3 JJAHHOTO Mocooust (TeKCThI 5-7 o Baremy BeIOOpY).

Il cemecTp — ax3amen

I[J'ISI ca4yu 5K3aMCHa CTYACHThI JOJIKHBI:



1) BbimonHUTH KOHTpoJibHbIE 3amanust Ne 3. Ha ocHoBe mnosrydyeHHOM
pEelLEH3UN UCTIPABUTh OIIMOKH, BBIYYHTh IpaMMAaTUYECKU Marepuan B 00beme
KOHTPOJIBHBIX 33JJaHUN U ObITh TOTOBBIMH YCTHO Paccka3aTh €ro Ha HK3aMEHE;

2) cmaTh YCTHO Ha KOHCYJIbTAIIUAX MEPEeBOA TeKCTOB oOBemMoM 4000
NeYaTHBIX 3HAKOB M3 JaHHOTO nocodust (TekcTsl 8-10 no Bamemy BbIOOpY);

3) HanucaTh MUCHMEHHBIM MEPEBOJ] HE3HAKOMOTO TEKCTa CO CJIOBapeM B

npucyTcTBuM npenojasatens (1000 meyaTHbIX 3HAKOB B Yac).

b. /na cmyoenmog 3a0unozo ghaxkyiemema no cneyuaibHocmu

«IKOHOMUKA» COKPAULEHHOU (hopmbl 00yUeHUA

| cemectp — 3auer

JIns mosrydeHus 3a4eTa CTYAEHTBI TOJIKHBI:

1) BBIOJHUTH KOHTpOJIbHBIC 3amaHuss Ne 1. Ha ocHOBe moJy4eHHOM
pELIeH3UN HUCIPaBUTh OIIMOKHU, BBIYUYUTh TPaMMATHYECKUM MaTepuanl B oObeMe
KOHTPOJIbHBIX 33/IaHUI U OBITh TOTOBBIMH YETKO PACCKa3aTh €r0 Ha 3a4eTe;

2) cmaTh yCTHO Ha KOHCYJbTAIMSX MEpeBOJ] TeKCTOoB obobemoM B 4000

MeYaTHBIX 3HAKOB U3 JAHHOTO nocoOus (TeKCcThl 1-5 mo Baiemy BoIOODY).

Il cemecTp — 3auet

JI1st nomy4yeHus 3a4eTa CTyACHTHBI JOJIKHBL:

1) BBIMOTHUTH KOHTpoOJibHBIE 3amanust Ne 2. Ha ocHoBe mnosydeHHOU
pELeH3UN UCIPaBUTh OMIMOKU, BBIYUMTh I'paMMaTHYECKHM MaTepual B 0ObeMe
KOHTPOJIbHBIX 33/IaHUI U ObITh TOTOBBIMH YCTHO PAacCKa3aTh €ro Ha 3a4eTe;

2) charb YCTHO Ha KOHCYJbTalUsSIX MepeBoj TeKcToB oObeMom 4000

MEeYaTHBIX 3HAKOB M3 JAHHOTO mocobwust (TeKcThl 6-10 mo Bamemy BeIOOpY).



B. /lna cmyoenmoe 3a0unozo ¢pakyivmema no cneyuaibHocmu

«Meneorcmenm» cokpauieHHOU hopmol 0OyueHus

| cemectp — 3auer

J{nst mosmyyeHust 3a4eTa CTYACHTHI T0JKHBI:

1) BBIMOTHUTH KOHTpoJibHbIE 3amanuss Ne 1. Ha ocHoBe mnosydeHHOU
pELEH3UN HUCIPAaBUTh OIIMOKHU, BBIYUYUTh TPaMMATHYECKUM MaTepuanl B oObeMe
KOHTPOJIBHBIX 3aJJaHUN U OBITh TOTOBBIMH YETKO paccKa3aTh €ro Ha 3a4eTe;

2) cnaTh YCTHO Ha KOHCYJbTAIMSX MEepeBOj]] TeKCToB oObemoM B 4000

MEeYaTHBIX 3HAKOB U3 JAHHOTO Moco0us (TeKCcThl 1-5 mo Baiemy BoIOODY).

Il cemecTp — 3K3ameH

JInst cnaum sK3ameHa CTYJEHThI TOJKHBIL:

1) BBIMOTHUTH KOHTpoOJibHBIE 3amanuss Ne 2. Ha ocHOBe mMoixyyeHHOM
pELeH3UN HCIPaBUTh OMIMOKU, BBIYYMTh I'paMMaTHYECKHM MaTepuad B 0ObeMe
KOHTPOJIbHBIX 3aJIaHUi 1 ObITh TOTOBBIMH YCTHO paccKa3aTh €r0 Ha HK3aMEHE;

2) charb YCTHO Ha KOHCYJbTalMsSIX MepeBoj TeKCToB oOveMom 4000
MEeYaTHBIX 3HAKOB U3 JIAHHOTO TT0coOus (TeKcThl 6-10 mo Bamemy Bb16ODY);

3) HamucaTh NUCbMEHHBIA MEPEBOJ HE3HAKOMOIO TEKCTa CO CIOBapeM B

npucytctBun npenoaasatesns (1000 meyaTHbIX 3HAKOB B Yac).

Il. BbinojHeHne KOHTPOJBLHBIX 3a/IaHUI U UX o(popMIIeHHEe

1. Kaxmnoe KOHTpOJbHOE 33JaHue B JaHHOM IOCOOMM Tpejiaraercs B 5
BapuanTtax. CTyIeHT JODKeH BBINOJHUTh OJWH W3 TISATH BapUaHTOB B
COOTBETCTBUH C MOCIEAHUMHU IUPpPaMU CTYJEHUYECKOTO MH(pa: CTYAEHTHI, mudp

KOTOPBIX OKaH4YMBaeTcs Ha | wim 2, BRINOJHAIOT BapuaHT Ne 1; Ha 3 unu 4 —



BapuaHT Ne 2; Ha 5 wnm 6 — BapuanT Ne 3; Ha 7 win 8 — BapuanT Ne 4; Ha 9 nnm 0 —
BapuaHT Ne 5.

2. BBINOJIHATH MUCbMEHHBIE KOHTPOJIBHBIE 3a/1aHUsI CIEAYET B OTIEIbHOU
teTpagu. Ha o0noxKke TeTpaan HaIUIIKUTE CBOIO (paMUIINIO, HOMEP KOHTPOJIBHOTO
3aJlaHus, ero BapuaHT u Bam mmdp.

3. KoHTtposbHbIE PaOOTHI JOKHBI BBIOJHATHCS YEPHUIAMHU, aKKYpPAaTHO,
YEeTKUM I[oYepKoM. llpu BBINONHEHWHM KOHTPOJBHOIO 3aJaHUSl OCTABIIANWTE B
TeTpaay IUPOKHUE MO I 3aMEeYaHUl 1 METOJUYECKUX YKa3aHUW PELIEH3EHTA.

Marepuanbl KOHTPOJBHOTO 3a/laHHsl CIEIYeT pacrojiaratb B TETPaad IO

cienyroneMy oopasiy:

JleBas cTopoHa [IpaBas ctopoHa
AHTIUHACKUT
[Tomnsa Pycckuit Tekcr [Toss
TEKCT

4. BpINOJIHEHHBIE KOHTPOJBHBIE 3aJaHUSI HANPABISUTE IS MPOBEPKU U
pelieH3UpOBaHusl B JEKaHaT 3a04yHOro  (pakyiapTeTa  yHUBEpPCHTETa B
YCTaHOBJICHHBIE CPOKH.

5. Eciii KOHTPOJIBHOE 3aJJaHKE BBITIOJIHEHO 0€3 COOII0ICHUS YKa3aHUW Win

HE TIOJIHOCTBIO, OHO BO3BpAIlAeTCs O€3 MPOBEPKHU.

I1l. Hcnpasienue paGoThbl HA OCHOBE pPeLIEH3NH

1. IIpu mosydeHHH OT pelLEH3€HTa MPOBEPEHHOW KOHTPOJIbHOW pPabOThI
BHUMATEJIBbHO MPOYUTANTE PELIEH3UI0, O3HAKOMBTECh C 3aMEYaHUsAMM PELEH3EHTA
Y IPOaHAJIM3UPYITE OTMEUEHHBIE B padOTE OIINOKHU.

2. PykoBOACTBysICh yKa3zaHUSIMH pPEIIEH3€HTa, MpopadoTaiiTe eme pas

yueOHbIi Matepuasn. Bce mnpemioxkeHus, B KOTOPBIX ObLIM OOHapyX EHBI




opdorpapuueckre U TpaMMaTUYECKHME OIMIMOKM WJIM HETOYHOCTH MEpeBoja,
MEPETUIITUTEe HAYNCTO B UCTIPABIICHHOM BH/IE B KOHIIC JaHHOU PaOOTEHI.

3. Tonbko mocie Toro, Kak OyayT BBIIIOJIHEHBI BCE YKA3aHUS PELEH3EHTa U
UCTIPaBIICHbl BCE OMIMOKH, MOXXHO MPHUCTyNaTh K HW3YYCHHIO MaTepHualia
OYEePETHOTO KOHTPOJIHHOTO 3aIaHusl.

4.  OtpeneH3UpOBaHHBIC KOHTPOJIBHBIC 3aJaHHS SBISIOTCS YYCOHBIM
JIOKYMEHTOM, KOTOPbIii HEOOXOAMMO COXpaHuTh. [loMHHTE, 9TO BO BpeMs 3a4eTa 1
’K3aMEHa TPOU3BOJAUTCS IPOBEPKA MaTepuasa, BOIIECIIIETO B KOHTPOJIbHbBIE

paboTHI.

IV. IloaroroBka TeCTOB JJIfl YCTHOIO MepeBOIA

JIns yCTHOrO OTBETa Ha KOHCYJIBTALUAX IEPEBOAST TEKCThI M3 JAHHOIO
nocoOusi. B KoHIIe KaX0ro TEKCTa yKa3blBaeTCs €ro 00bEM B IEYATHBIX 3HaKax. B
1, 2 u 3 cemecTpax Hy>kHO TOAroToBUTH 10 4000 reYaTHBIX 3HAKOB.

IlepeBonst TEKCTHI, BBIMUCHIBAWTE B OTACIBHYIO TETpPadb HE3HAKOMBIC
clioBa € TpaHCKpumiuedn u mepeBogoM. [lomp3yiTech OOIIMM aHTJIO-PYCCKUM
CJIOBApEM U TEPMHUHOJIOTMUECKUM CJIOBapeEM, MPUIIaraéMbIM B KOHIIE TOCOOUS.

[IpoBepsisi BBINMOJIHEHUE 3TOM YacTU padOThI, MPENOIaBaTeNlb OMPAIINBAET
YTEHUE W YCTHBIM NEPEBOJ OTACIBHBIX OTPBIBKOB M3 BCEX IOAIOTOBJICHHBIX

TCKCTOB. 38HDCH18,€TC$I MMcaTh NMHMCHMEHHBIM IIEPEBOJI M IOJb30BAaThCS MM HPU

OTBCTC.



KontpoJabHoe 3aganune Ne 1

Jlnigs TOoro 4TtoOBl MPAaBUIBHO BBIMOJHUTH KOHTpOJIbHOE 3amanue Ne 1,

HCO6XO,ZIHMO YCBOUTD CICAYIOIINC pa3aCibl KypcCa AQHTJINMCKOTO S3bIKA:

1)

2)

3)
4)

5)

Cy1iecTBUTEIbHOE B QYHKITUN JICBOTO ONPEACIICHHS (IIETIOYKH CIOB) U €r0
MIEPEBOI.

Nms npunaratenbHoe. CTENCHM CPaBHEHUS WMEH MpUJIAraTelbHBIX H
Hapeunii. Korcrpykiuu tuna “the more... the better”, “as... as”.
I'pammaTndeckue GpyHKIMK 1 3HaYeHHS cJIoB it, one (one’s), that, those.
I'maron. Cropsokenue rinaronos. Present, Past m Future rpynm Bpemen
Simple, Continuous, Perfect B gefictBurensuom (Active) 3anore.
MoabHbIE TJIaroJIbl:

a) MOJaJIbHBIC IJ1aroJibl, O3HAYaIOIMe BO3MOXKHOCTE: can (could), may u
SKBUBAJICHT TJ1aroja can — to be able to;

6) MOAAJIBHBIC TIJIaroJibl, BBIPAXKAIOIOUC OOJZKCHCTBOBAHUC! must u ero

skBUBaJIeHT t0 have + to; to be + to; should.

Ucnions3yiiTe crnemyromiie oOpa3iibl BRIMOIHEHUS YIIPAKHEHUM:

Oo0pa3sen BbInoiHeHHUs ynpa:kHeHus Ne 1

1) This scientist works at some DTOT yueHbI paboTaeT HaJ
problems of low temperature HEKOTOPBIMH ITPOOJIeMaMu
physics. (bU3UKY HU3KUX TeMIiepaTyp.

low temperature physics: physics — onpeaenseMoe CIIoBO;

temperature — onpenesieHUe K OCIEIHEMY CIIOBY;

low — ompenenenue k cnoBy “temperature”.



2) My father works at a pulp Moii oterr paboTaeT Ha IeJUTIO-

and paper mill. JI03HO-0yMaKHOM 3aBOJI€.

pulp and paper mill: mill — onpeaensemoe cioBo;

pulp and paper — onpeesieHUe K MOCISTHEMY CIIOBY.

Oo0pasen BbInoJIHeHUs1 ynpaskHeHusi Ne 2 (tadu. 4)

1) This room is smaller than DTa KOMHaTa MEHBIIIE, YEM Ta.

that one.

smaller — cpaBHUTENIBHAS CTENIEHB OT MpHiIaratesbHoro “small” (ManeHbkuit).

2) This is one of the most DTO0 0/IHA M3 CaMBIX HHTEpeC-
interesting books. HbBIX KHHUT.

bl

the most interesting — nmpeBocxoiHast CTEMEHb OT MPHJIAraTeNIbHOTO “‘interesting’

(uHTEpECHBIN).
3) The longer the night Yem /uTMHHEE HOYB, TEM KOPOYEe
the shorter the day. JICHb.
4) Most students work well. BOJILIIMHCTBO CTYIEHTOB pa0OTAIOT
XOpOUIO.
mMost mepen CyIIECTBUTEIBHBIM HMMEET 3HA4YCHHE ‘‘OOJILIIMHCTBO”, ‘‘OObImas
4acTh .

Oo0pasen BbInoJHeHUus ynpakHenusi Ne 3 (taoa. 1, 2, 3)

1) One must do this work HysxHo crienats 3Ty padoTy
in time. BOBpEMSI.

10



ne — opManbHOE MOAJNIEKAIIEE B HEOMPEIEICHHO-IUYHOM MPEII0KEHUH.

2) This integrated pulp and Orot LIBK cambIii 6051b1II0H
paper mill is the biggest one B MHUDE.
in the world.
ONe — CJI0BO3aMEHUTEIh PaHee YIOMHHABIIErocs cymiecTBuTebHoro “mill”. B

JTAHHOM CJIy4ae B IIEPEBOJIC OMMyCKAeTCA.
3) — Where is my book? — I'ne Most kHura?
— It is on the table. — OHa Ha cToJI€.

i_t — JIMYHOE MECTOMMEHHE. 3aMEHSICT HCOAYIICBJICHHOC CYIICCTBUTCIBHOC.

4) It was at our plant that the MMeHHO Ha HaIIEM 3aBOJI€E OBIIO0

new equipment was tasted. IPOBEPEHO HOBOE 000PYIOBaHKE.

it — BXOAWT B COCTaB BBIACIUTEIbHON KOHCTpykuuu “it is... that(which)”. Bes

KOHCTPYKIIUS IEPEBOJNUTCS — “UMEHHO .

Oo0pa3sen BbInoJIHEeHUs ynpaskHeHus1 Ne 4

1) The machine uses a mixture MarmHa uCoJB3yeT CMEIaHHOe

of raw materials. CBIpbE.

uses — Present Simple active ot riarona “to use” (MCIIOIB30BaTh).

2) The company had developed Kommanus pa3paboraiia HOBYFO

a new model. MOJIEITb.

had developed — Past Perfect active ot riarona “to develop” (pa3pabartbiBaTh).

11



3) The mill will process wood 3aBox craHeT 0O6pabaThIBaTh Ape-

more quickly. BECHHY ObICTpEe.

will process — Future Simple active ot riraromna “to process” (06pabaThIBaTh).

OoOpa3sen BbINOJHEHUs ynpaskHeHuss Ne S (ta0.. 8)

1) He can (is able to) OH MOXkeT (yMeeT) TOBOPHUTH
speak English. TO-aHTJIMICKH.

2) They had to settle OHM J10JDKHBI OBLIM PEIIUTh
this question. 3TOT BOTIPOC.

12



Bapuanr |

Yopaxsnenre Ne 1. Ilepenumure mnpemyioKeHUsT W IEpEeBEIUTE HX, oOpamias

BHUMaHHE€ Ha OCOOCHHOCTHU IepeBoaa OHpeHGHGHHﬁ, BBIPA’KCHHBIX HWMCHCM

CYCCTBUTCIbHBIM (uenqua CYIHGCTBHTGJIBHLIX) n CTOAIIIUX nepena

OIPEAENSIEMBIM CYIIECTBUTEIBHBIM (JIEBOE OIPEACIICHHUE).

1) This businessman buys now fine quality Indian teas and resells it to wholesalers
in Britain.

2) Middle class parents with teenage children may buy this cheap computer.

VYopaxuenune Ne 2. [lepenummute mNpeyioKeHUS U TEpPEeBEIUTE HX, oOparias

BHUMaHHE Ha OCOOEHHOCTH IICpCBOJa Pa3JIMIHBIX CTEIICHEH CpaBHCHUA
IIpUJIaraTeNbHbIX U HAPECUUN.

1) Most people no longer pay for goods with other goods, they pay with money.

2) Insurance makes commerce safer.

3) National Westminster is the largest bank in the U.K.

4) The more accurate the accounts are the better picture of the group they give.

VYopaxuenune Ne 3. [lepenummre mNpeyioKeHUs U TEpEeBEIUTE HX, oOparias

BHHMaHHE Ha ocoOeHHOCTH mepeBoja cioB it, one (one’s), that, these, those B

Pa3HBIX 3HAYCHUAX.

1) One can avoid paying this fax by saving and not consuming.

2) Economic laws are less certain and less precise than those of the laboratory
sciences.

3) It is money which is a medium of exchange.

4) A very common type of enquiry is one in which a customer asks a supplier for a

special product line.

Yupaxknenuss Ne 4. [lepenummure npeaioxKeHus, ONpeleIuTe B HUX BPEMEHHbIC

(dbopMbI r1arosioB, ykaxxute ux HHQUHUTUB. [Ipennoxxenus nepeeauTe.
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1) The manager enclosed the price list of his products in his letter.

2) He was working for ABC when the merger took place.

3) An increase in price usually means that production will become more
profitable.

4) Up to now we have tested five applications.

5) He will have left by the time we get there.

Yupaxnenue Ne 5. Ilepenummure npeanoxenus. [lonuepkauTe B KaX10M U3 HUX

MOJIAJIBHBIN TJIAr0JI WM €ro SKBUBaNEHT. [Ipeioxkenus nepeseiure.

1) Your early reply would be appreciated.

2) The size of population and its geographic location are to become an important
factor.

3) We are able to place substantial orders with you if your prices are competitive.

Yupaxuenue Ne 6. [lepenuinre u TMCbMEHHO MEPEBEAUTE TEKCT.

1) An enquiry (or inquiry) is a request for information. When starting up in
business, it is necessary to find out the names and addresses of potential
business partners. One way of obtaining this information is to send an enquiry
to one or more of the following organizations: the Chamber of Commerce, a
bank, another company (if this information does not negatively affect the
company’s own interests).

2) If you are looking for partners or suppliers abroad, you can write to the
consulate of the foreign country in question. The consul’s tasks include
representing his country’s economic interests abroad. It is also possible to write
to the embassy of the foreign country. However, the task of an ambassador is
mainly diplomatic and the embassy may not be able to provide as much
commercial information. When you obtained the name and address of a
supplier, you can send him a general enquiry asking for information about the
foods he supplies, catalogues and price lists. From these you can then decide

whether you want to do business with this company.
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Yupaxknaenue Ne 7. Onpenenute GyHKIHUIO MHOTOGYHKIIMOHAIBHOTO CJIOBa ONE B

nepBoM ab3arie.

Yupaxnenue Ne 8. [IpounTaiite nepsblii ab3all, OTBEThTE HAa BOIIPOC:
How can you obtain the information about the names and addresses of your
potential partners?

Bapuanr I1I.

Yopaxsnenre Ne 1. Ilepenumuurte mnpemayioKeHUsT W IEpEeBEIUTE HUX, oOpamias
BHUMaHUE Ha OCOOCHHOCTH II€pPEBOJIa OIPEIEICHUM, BBIPAKEHHBIX HMEHEM
CYLLIECTBUTENbHBIM  (LIETIOYKAa  CYIIECTBUTENBHBIX) UM  CTOALIMX  IEpex
OIpEEIIEMBIM CYILIECTBUTEIBHBIM (JIEBOE OIPENIECTICHHE).

1) The container revolution really began in the USA in 1960’s.

2) Containers give a door-to-door service for exporters and importers.

VYopaxuenune Ne 2. [lepenummre mNpeyioKeHUs U TEpeBEIUTE HX, oOparias

BHUMaHHE Ha OCOOCHHOCTHM TIEPeBOJa pPAa3IUYHBIX CTENeHEH CpaBHEHUS

IIPUJIaraTeNIbHbIX U HAPEUYUH.
1) The most usual ways to type the date in British
business betters is: day, month, year.

2) The commercial banks offer a large number of services to the private customer.
For business customers the number of services is even larger.

3) People use computers more and more at home. It is certain that they will go to
the bank much less often.

4) The more customers the bank gets the higher profits it has.

Yopaxknenne Ne 3. [lepenummre NpeyioKeHUST U TEpPEeBEIUTE HX, oOparias

BHMMaHUEe Ha ocoOeHHocTH TepeBoja cioB it, one (one’s), that, these, those B
pa3sHbIX 3HAYCHHSIX.

1) One must distinguish economic facts from noneconomic.
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2) Historically the most recent and the most important function of government is
that of stabilizing the economy.

3) It is self-interest which causes changes in society’s wants.

4) The goods and services which can be produced at a profit will be produced, and

those which can be produced at a lost will not.

yHD&)KHeHI/ISI Ne 4. Hepel'[I/IIIII/ITG MPCAJIOKCHUA, OIIPCACIINTC B HUX BPCMCHHLIC
(OpMBI TJ1aroJioB, yKaXUTe NX HHOUHUTHUBBIL. [IpesioxkeHus nepeBenuTe.

1) The manager thought that the offer was good.

2) The manager sees an advertisement in a trade journal.

3) The delivery has just now arrived.

4) She will be working on her thesis for the next three years.

5) | suggested meeting again after we had read the proposals.

Yupaxsnenue Ne 5. [lepenummure npemnoxenus. [lonuepkHuTe B KaXKI0M U3 HUX

MOJIAJIBHBIN TJIAr0J WU €ro SKBUBAIEHT. [Ipenioxkenus nepeseaure.
1) The retailers have to study their customers and choose the way to please them.
2) Can you guarantee delivery within three weeks of receiving orders?

3) A good letter should be as long as is necessary to say what has to be said.

Yupaxunenue Ne 6. [lepenummre v MMCbMEHHO MTEPEBEIUTE TEKCT.

Advertising

1) It is quite fashionable today to be critical of advertising. In fact, business, large
or small, could not exist without it. Advertising brings together people who
have something that they want to sell and those, often hundreds of miles away,
who wish to buy. The best product will not sell if no one knows that it is for
sale! In its way advertising is as important in the world of commerce as
production or distribution.

2) People have been advertising their goods for hundreds (and probably
thousands) of years. Almost everyone uses it at some time or other: the large
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national firm with a new product which employs an advertising agency; the
small shop that is going to have a January sale; the private individual who
wants to sell a car or a cassette player. Any advertising agency has account
directors, media planners, creative department and production department. The
account director is the bridge between the client and the agency. He needs to
understand the client’s special problems and to give advice. He is also the one
who discusses the client’s needs with the managers from creative department

and then take their ideas back to the client.

Yupaxsaenue Ne 7. Beinuiure u3 IICPBOIO 3633113 IMpUIaraTCiabHBIC, YKAXKUTC TPHU

CTCIICHN CpaBHCHUA U IICPCBCANTC HX.

Yupaxuenue Ne 8. [Ipounraiite BTopoii ad3al, OTBETHTE Ha BOIPOC:

What are the functions of an account director?

Bapmuanr |11

Yupaxknenue Ne 1. Tlepenumure mnpemioxkeHus W TEPEeBEAUTE HX, OOpaias

BHMMaHHE Ha OCOOECHHOCTH ImepeBoaa onpe):[eneHI/Iﬁ, BBIPA)KCHHBIX HWMCHCM
CYILIECTBUTEIbHBIM (emoyka CYIIECTBUTEIbHBIX ) H CTOSIINX nepen
OTPEIENSIEMBIM CYIIECTBUTEIBHBIM (JIEBOE OMPEICICHHE).

1) Roy Smith is a long-distance lorry driver for a road transport company.

2) The transport manager talks to the driver about the journey.

Yopaxnaenne Ne 2. Tlepenummure mpemioxkeHUs W TEPEBEAUTE WX, OOpaias

BHUMaHHE Ha OCOOCHHOCTHM TIEpeBOJa pPAa3NUYHBIX CTENeHEd CpaBHEHUS
[IPUJIaraTesIbHbIX U HAapEUYu .

1) The most important kinds of formal letters are enquiries, offers and orders.

2) Because the shops are small, they are easier and cheaper to operate.

3) These stores were less successful.
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4) The larger is the quantity which the retailer can buy from the wholesaler the

lower is the price.

Yupaxknenue Ne 3. Tlepenumiure mnpemioxkeHUs U TMEpeBEAUTE HX, OOpaias

BHHMaHHE Ha ocoOeHHOCTH IepeBoja cioB it, one (one’s), that, these, those B
Pa3HBIX 3HAYCHUAX.

1) Among the companies that published their annual reports is the N.S. company.
2) The small shops are easier to operate than those of larger owners.

3) It takes a few days for the document to arrive.

4) The use of one’s resources for the production of drugs is prohibited by law.

Yupaxaenus No 4, HGPGHI/IHII/ITG MNpCAJIOKCHUA, OIIPCACIUTC B HUX BPCMCHHBIC

(OpMBI TJ1aroJioB, yKaXuTe nX MHOUHUTHUBBL. [IpeasioxkeHus nepeBeaure.

1) As soon as we had installed the new line, productivity went up.

2) Have you chosen an advertising agency yet?

3) Changes in the rate of interest on government securities will often affect share
prices.

4) Economic conditions are changing all the time.

5) They usually hold their European meeting in Paris.

Yupaxunenue Ne 5. [lepenummure npemnoxenns. [loquepkHuTe B KaKI0M U3 HHUX

MOJQJIBHBIN TJIAr0JI WM €0 SKBUBAJIEHT. [Ipemmoxkenus nepeseaure.
1) These stores are to be closed with a great loss.
2) We would be glad to have you as our customers.

3) They can use all the information.

Yupaxnenue Ne 6. [lepenummnre u TMCbMEHHO NEPEBEAUTE TEKCT.

What is a retailer?
1) The word “retail” comes from an old French word retailler — to “cut again”, and

this describes exactly what a retailer does. He buys large quantities of goods from a
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wholesaler — whole cheeses, whole lambs, large bags of sugar and so on — “cuts”
them into smaller quantities and resells them to the consumer at a profit.

2) A hundred years ago the traditional type of shops were small shops owned and
run by one or two men and their families, full of lovely old cheeses, bacon and
large bags of flour. The small corner shop still exists today, but it is no longer the
most important type of shop. Shops have become bigger (and less personal). In the
high street we now find self-service supermarkets and chain stores; away from the
town centers, even many corner shops are “multiples” — that is, they belong to a
large group of shops although they still have the old owner’s name over the door.
Outside the town itself, there are hypermarkets with their large car-parks. They sell
everything and their prices are often lower because they do not have to pay the

high rents of the high street shops.

Yopaxsenue Ne 7. Bemmummure u3 BToporo ad3aia npuiiaraTelbHble, YKaKUTE TPU

CTCIICHU CPABHCHHA U IICPCBCANTC UX.

Yupaxnaenue Ne 8. [IpounTaiite nepBbiit ab3all, OTBETHTE HA BOIIPOC:

What does a retailer do?

Bapuanr 1V

VYopaxuenune Ne 1. Ilepenummre mnpeyioKeHUsT U TEpeBEIUTE HX, oOparias

BHUMaHHEC Ha OCOOCHHOCTH TIEPEBOJIa OIPEACICHUA, BBIPAKCHHBIX HMEHEM
CYIIECTBUTENHHBIM  (IIETIOYKAa  CYNIECTBUTENBHBIX) W  CTOAIIUX  Tepes
OTPEICNIIEMbIM CYIIECTBUTEIBHBIM (JIEBOE OMPEICIICHUE).

1) Shop layout is the key to success.

2) The travel business is a big industry now.

Yopaxknenue Ne 2. [lepenminute mnpemiokeHHss W MepeBeauTe HX, oOparuas

BHUMaHHE Ha OCOOCHHOCTH IepeBoaa pas3IMIHbIX CTCIICHEU CpaBHCHUA

IIPUJIAraTeNbHbIX U HAPECUUN.
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1) Last year their profits were higher than they are now.

2) Most British companies published their annual reports.

3) Generally the bank prefers to provide finance to smaller firms wishing to invest
and expand.

4) Sometimes the more unusual projects are the more successful they become in
the end.

Yopaxsnenre Ne 3. Ilepenumuurte NpeayioKeHUs W IEpEeBEIUTE HX, oOpamias

BHHMaHHEe Ha ocoOeHHOCTH TepeBoja cioB it, one (one’s), that, these, those B
Pa3HbIX 3HAYCHHUAX.

1) One has to study the role of foreign investment in our economy.

2) The phrases written in a foreign language may have quite a different

meaning from that intended.

3) It is competition which forces businesses to make appropriate
decisions.
4) All kinds of services were developed, especially those for which the

aim was helping people.

Yupaxsenus Ne 4. Ilepenummre npeayioKeHNs], ONPEIEIUTE B HUX BPEMEHHBIE

(GbopMBI TJ1aroJioB, yKaxuTe nx nHOUHUTHUBHL. [IpeaioxeHus nepeBeanre.

1) You will find our prices competitive.

2) The firm did not send the samples of its product.

3) While we were discussing cost-cutting measures, the corporation was
presenting the poor results.

4) Before 5.00 he will have finished all the project.

5) Do all enterprises in a capitalist economy involve a degree of risk?

Yupaxnenue Ne 5. Ilepenmmure npennoxenus. [loqyepkHuTe B KaXXKA0M U3 HUX

MOJIAJIbHBIN TJ1aroj Wi €ro SKBUBAJICHT. Hpe,Z[J'IO)KeHI/ISI MCpEBCAUTE.

1) The economy should provide employment for all who are able to work.
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2) The government has to play a legitimate role in market failure

(HeP(PPEKTUBHOCTH PHIHOYHOTO MEXAHU3MA).

3) They could sell their product at a profit.

YhpaxHeHue Ne 6. HepeHI/IIHI/ITC N ITMCBMCHHO IICPCBCANUTC TCKCT.

1)

2)

The travel business

There are more and more people in the modern world travelling for business —
and pleasure — on more planes, trains, ferries and long-distance coaches than
ever before; more people staying in hotels; more holiday resorts which they can
visit.

The travel industry is a ‘big business’. Not only has travel become faster and
easier; it has also become more competitive, as airlines, hotels and travel firms
offer their customers all sorts of ‘cut-price’ tickets and package holidays. If he
doesn’t want to pay more than is really necessary, the man-in-the-street often
needs expert advice — the advice of the travel agent. He also needs someone
who will book his hotel, issue his tickets, arrange insurance and perhaps hire a
car for him. These are all part of the travel agent’s service. The work of the
travel agent today would not be possible without the help of telephone and of
course the computer. A firm using a computer can see immediately on a special

screen if there are free seats on a flight or if certain hotel rooms are available.

Yupaxknenue Ne 7. Boinuiure u3 neporo ad3aiia Hapeuue, yKakuTe TpU CTEIEeHU

CpPaBHEHHUS U IEPEBENIUTE €TO.

Yupaxnaenue Ne 8. [IpounTaiite BTOpoii ab3ari, OTBEThTE Ha BOIIPOC:

What does travel agent’s service consist of?

Bapuant V
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Yopaxknenue Ne 1. [lepenmmute mnpemioxkeHuss W MepeBeauTe HX, oOparnas

BHUMaHHE€ Ha OCOOCHHOCTHU IIepeBoaa OHpeHGHGHHﬁ, BBIPA’KCHHBIX HWMCHCM
CYILICCTBUTEIbHBIM (mermouka CymeCTBI/ITeJ'IBHBIX) 54 CTOSIINX nepexn
OoIIpCACIACMBIM CYIICCTBUTCIbHBIM (JIGBOG OHpe,ZleJIeHI/Ie).

1) The manager wants to have a few days holiday.

2) There are many international car hire companies.

3)

Yopaxsnenre Ne 2. Ilepenuiuurte NpeayioKeHUsT W IEpEeBEIUTE HX, oOpamias

BHUMaHHE Ha OCOOCHHOCTHM TIEPEBOJA PA3IUYHBIX CTENEHEH CpaBHEHUS

MMpUuiaaraTCiabHbIX U Hapeqnﬁ.

1) The two most important financial documents are the profit and loss account and
the balance sheet.

2) Different countries lost confidence in N.S. economy and the result was higher
prices and inflation in N.S.

3) The more quickly you pay back the loan the better.

Yupaxknenue Ne 3. Tlepenumure mnpeioKeHUs W TEPEeBEAUTE HX, OOpaias

BHHMaHHE Ha ocoOeHHOCTH mepeBoja cioB it, one (one’s), that, these, those B
Pa3HBIX 3HAYCHUAX.

1) Taxation reduces one’s income.

2) Those who benefit from good roads pay the cost of those roads.

3) Itis evident that our economy faces a very fundamental choice.

4) Now retail buyers have a new buying problem, that of material shortage.

Yupaxkuenuss Ne 4. Ilepenumure npeajioKeHUs, ONPEIeIUTe B HUX BPEMEHHbIC

(GbopMBI TJ1aroJioB, yKaxxuTe nx nHOUHUTHUBHL. [IpeasioxkeHuns nepeBeaure.

1) Both consumer who pays the retailer with a cheque and the importer who pays
a foreign manufacturer with a bill of exchange use the banking system.

2) The consumer will not buy goods if he does not know about them.

3) At present we are recruiting a new sales director.
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4) The distribution of industry has now become a major feature of government
economic policy

5) Bank-notes first came into use in Britain during the seventeenth century.

YhpaxHeHue No 5. HepeHI/IIHI/ITC IMPCAJIOKCHUA. HOI[‘ICpKHI/ITC B KaXXJIO0M H3 HHUX

MOJIAJIBHBIN TJIAr0J WM €ro SKBUBAIEHT. [Ipemioxkenus nepeseaure.
1) Government should increase its own spending on public goods and services.
2) During a depression, some firms had to close down.

3) The shopkeeper could resell his product at a profit.

Yupaxnenue Ne 6. [lepenumre u MUCbMEHHO ITEPEBEIUTE TEKCT.

The transport network. Boats and planes.

1) The cheapest way to transport goods from country to country is by sea or inland
waterways; ships can carry enormous cargoes (the biggest tankers take a
million tons of oil, for example). But ships are slow and the total journey by sea
is even longer when you remember that goods must also travel to and from the
ports by road and rail. But containers make the journey quicker and easier; for
European transport, many exporters send their lorries by ferry.

2) Air freight is expensive — but it is also the fastest form of international
transport. Once planes were used only for light, very valuable goods, but today
more and more exporters use planes for all kinds of cargoes. The reason is that
although the air journey itself is expensive, the total cost (including time — and
time is money! — insurance, packing and so on) can be less by plane than by
sea. Freight planes are getting bigger because of this. But some cargoes like

coal, wood, oil and steel will continue to travel by sea.

Yupaxknenue Ne 7. BemmumuTe u3 nepBoro ad3ana npuiarateibHble, YKaKUTE TpU

CTCIICHN CpaBHCHUA U IICPCBCANTC UX.

Ymupaxnaenue Ne 8. [IpounTtaiite BTOpoit ab3a1l, OTBEThTE Ha BOIIPOC:
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Why does the cost of air freight increase?
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KonTpoabHoe 3axanue Ne 2

JUist Toro 4to0bl MPaBUJIBHO BBIOJHUTH KOHTPOJIbHOE 3amaHue Ne 2,
HEO0OXOMMO YCBOUTH CIICAYIOIINE pa3/ielibl Kypca aHIJIMMCKOTO S3bIKA:

1) BumoBpeMeHHbBIE OPMBI Ii1aroja:

a) akTHBHBIH 3ajor — ¢opmber Simple (Present, Past, Future), dopmsr
Continuous (Present, Past, Future), dopmsr Perfect (Present, Past,
Future);

0) maccuBHbI 3ajor — ¢opmer Simple (Present, Past, Future), Perfect
(Present, Past, Future).

2) OcoOeHHOCTH TIepEeBO/Ia ITACCUBHOTO 3aJI0Ta.

3) Ilpocteie Hemuunbie (opmbl rarona: Participle | (Present Participle),
Participle 1l (Past Participle) B ¢ynkuuu omnpenencHusi, oOCTOSATEIIBCTBA,
YaCTH IJ1arojbHOr0 BPEMEHHU.

4) Gerund — repysauii, mpoctbie GOPMBI U PYHKIIUHU B NIPEITIOKCHUH.

5) Uu¢punutus, ero ¢opmer: Simple Infinitive Active, Simple Infinitive
Passive, Perfect Infinitive Active, Perfect Infinitive Passive. Uubunutus B
poJu:

a) MmoJiJIeKaIlero; 0) 4acTu CKa3yeMoro; B) ONpeJeeHus; I') 00CTOSITEIhCTBA

uenu. [lepeBon nHGUHUTHBA.

Hcnons3yiiTe crieaytoniye oOpa3ibl BEINOIHEHUS YIPAKHEHHINA:

Oo0pa3sen BoinoJiHeHUs1 ynpaxkueHust Ne 1 (Tadu. 7)

1) Recently these engineers HenaBHO 3TH HH)KEHEPBI
have developed a new pa3paboTaii HOBYIO
production line. MIPOU3BOJICTBEHHYO JINHUIO.

have developed — Present Perfect active ot riarona “to develop”.
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2) Yesterday he was reading Buepa oH unTa 1espli J1eHb.
all day long.

was reading — Past Continuous ot riaroma “to read”.

3) | was told about it only MHe cka3aan 00 3TOM TOJIBKO

yesterday. BUEpA.

was told — Past Simple passive ot riarona “to tell”.

4) This new discovery OO0 5TOM HOBOM OTKPBITHH
_is much spoken about. MHOTO TOBOPSIT.

IS spoken about — Present Simple passive ot riaromna “to speak about”.

Oo0pa3zen BbInoIHeHUs ynpakHnenusi Ne 2 (tadua. 11)

1) The student reading CTylleHT, YUTAIOUINH ra3eTy,
a newspaper is my friend. MO JIpyT.

reading — Participle | ot rmarosa “to read” B pyHKIIMH OnpeaeICHUS.

2) (While) reading this article Ywuras 3Ty CTaThiO, MBI Y3HAIIH

we learned many new facts. MHOT'0 HOBBIX (haKTOB.

(while) reading — Participle | ot rinarona “to read” B ¢hyHKIIMH 0OCTOATEILCTRA.

3) The letter was written [TuceMo OBLIO HAMKMCAHO

by my brother. MOUM OpaToM.
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written — Participle Il or rmaroma “to write”. Bxomut B cOCTaB CJIOXHOU
riIarojbHor (opMbl I 00pa3oBaHMs IaccMBHOro 3aiora B Past Simple or
riarosna “to write”.

Oo0pa3sen BbinoJTHeHHus ynpakHeHust Ne 3 (Ta6.1.13)

1) Reading books is useful. Ywurath (YTEHUE) KHUT TOJIE3HO.

reading — gerund ot riarosa “to read” B pyHKIMH MTOIJICKAIIETO.

2) We enrich our knowledge Mps1 oboraraeM CBOM 3HAHUSA,
with reading books. YHUTass KHATH (C TOMOIIBIO

YTEHUS KHUT).

reading — gerund ot riiarosa “to read” B pyHKIIUH 0OCTOSTEILCTBA.

Oo0pa3zen BbInoIHeHUs ynpakuenusi Ne 4 (tadJu. 14)

1) To read books in bad Ywurarh KHUTH (YTCHHE KHHT)

light is harmful. TIPH TJIOXOM OCBEIICHUN BPEITHO.

to read — Simple Infinitive Active, moanexarnee.

2) He was to come at 5. OH oJpKeH ObUT IPUITH B 5 4acoB.

to come — Simple Infinitive Active B ponu 4acTH CJIOXKHOTO CKa3yeMOTIo IOCIIe

MOAAJIBHOTI'O IJjiaroJia.

3) He was the first to solve OH MepBbIM PEIIr 3Ty MpodJIeMy.

this problem.
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to solve — Simple Infinitive Active B ponu ompenenenust mocie BolpakeHus “the
first”.

Bapuanr |

Yupaxnenue Ne 1. Ilepenummre NpenmoxkeHHs, ONPEACIUTE B HUX 3aJ0T H

BpeMEHHbIE (OPMBI TJArojioB. YKaxuTe HX UHPUHUTUBLL. [Ipennoxenus
IIEPEBENUTE.

1) This is year the manufacturer started the production of a new article.

2) The letter of reply has been written immediately.

3) The manager was studying the new offers when his secretary came in.

4) First economic successes were followed by a recession.

5) This economist opinion cannot be much relied upon.

Yupaxuenue Ne 2. [lepenumnre npeanoxenus. [lonuepkHUTE B HUX OPUYACTHS U

onpenenute ux pyHkuuio. [Ipennoxenus nepeseaure.

1) Economic policy is designed to solve problems and control the situation.

2) Consumption, being a form of spending, induces (mopoxxaats) production and
employment.

3) People buying products in this supermarket are quite satisfied.

Yupaxuenue Ne 3. [lepenummre npemyioxkenus. [loquepkHuTe B HUX TEPYHIUN U

omnpeaenute ero GyHkiuio. [IpemnokenHus nepeseanTe.
1) Limited liability eases the corporation’s task in acquiring money capital.

2) By controlling supply the producer can command the market.

Yopaxnenne No 4. Ilepenummre npeayioxkenus u nepeseaute ux. [loguepkuure

UHOUHUTHUB U YKQXKUTE €T0 (PYHKINIO B KAXKIOM MPEATIOKEHUH.
1) The aim of every economy is to maintain efficiency in the use of scarce

resources.

28



2) To measure total output accurately is necessary for every businessman.
3) To measure total output accurately all goods and services produced in a year
must be counted regularly.

4) The problem to consider is concerned with classification of resource categories.

Yupaxnenue Ne 5. [lepenummre v MUCbMEHHO ITEPEBEIUTE TEKCT.

Banking in the future

1) Banking by the year 2015 will be very different from the way it is today. Some
people have said that by then we will live in the ‘cashless society’ — that we
won’t use coins or notes and that we won’t even write cheques. Some banks
already have a system which may show how we will all do our shopping in the
future. The bank has a computer link with one of the city’s large shops and a
customer at the shop can pay with a small computer card; money is transferred
automatically from the customer’s to the shop’s account. The whole thing takes
only a few seconds and no money at all changes hands.

2) Many banks now offer their customers a computer service which allows them
to get a statement, pay bills and transfer money from their own home. As
people use computers more and more at home, it is certain that they will go to
the bank much less often. But there may be problems too. With so much
information on computers, there is the danger that our private financial details

will fall into the wrong hands.

Yupaxkaeare Ne 6. Bemummmre u3 mepBoro adsaia riaroj B MacCUBHOM (opme.

Onpenenute ero Bpems.

Yupaxkuenue Ne 7. [IpounTaiiTe BTopoii ab3all, OTBEThTE Ha BOIIPOC:

What computer service do many banks offer their customers?
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Bapuanr |1

YhpaxHeHue Ne 1. HGpCHI/IIHI/ITC NpCAJIOKCHUA, OIPCACINTC B HHUX 3aJIOT H

BpeMEHHbIE (OPMBI TJArojioB. YKaxuTe HX UHPUHUTUBBL. [Ipennoxenus

IIEPEBEUTE.

1) The customer has already required all the necessary information.

2) Freight planes are getting bigger because air journey is less expensive than by
sea.

3) The profits of the company were referred to by a commercial journal.

4) We are required to examine in details this phenomenon.

5) Economic life is greatly affected by the government.

Yupaxusenue Ne 2. [lepenummure npennoxenus. [loquepkHuTEe B HUX NPUYACTHUS U

onpenenute ux ¢pyHkuuio. [Ipennoxkenus nepeseaure.
1) The control established by the retailers was useful.
2) When examining these data we observe that consumption varies greatly.

3) These sellers are modifying the style of the layout in their shops.

Yupaxuenue Ne 3. [lepenummure npemyioxenus. [loquepkHuTe B HUX TEPYHIUNA U

onpenenurte ero pyHkuuto. [Ipeanoxxenus nepesenure.
1) Government plays an active role in promoting economic stability and growth.
2) The safety and convenience of using checks made checking accounts the most

important type of money in U.S.

Yupaxuenue Ne 4. Ilepenumunre npemyioxkeHus u nepeseaure ux. [loguepkHure

MHOUHUTHUB U YKOKUTE €ro PYHKIUIO B KAXKIOM MPEATIOKECHHUH.
1) The object of your enquiry is to obtain a special price for regular orders.
2) To satisfy import regulations is the aim of every buyer.

3) To satisfy import regulations the buyer required some special documents.
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4) In the command economy the plan specifies the amounts of resources to be
allocated to each enterprise.

Yupaxsenue Ne 5. [lepenummre 1 MUCbMEHHO ITEPEBEIUTE TEKCT.

Complaints

1) If the seller causes a breach of contract, the buyer can make a complaint. If the
seller is late in delivering the foods, the buyer can send one or more reminders
and tell the seller that he will withdraw from the contract if the goods are not
delivered by a certain date, the final deadline. It can be that the buyer reserved
the right to cancel the order if the delivery was late. In this case, he can cancel
his order without sending any reminders. If the complaint is justified, the seller
has to make an adjustment, i.e. he has to offer the buyer some form of
compensation.

2) It can happen that the buyer suffers a loss if the goods are delivered late — he
may lose business, for example. In this case, he can claim damages from the
seller; that means he can start legal proceedings for compensation. However, if
the delay is caused by factors beyond the seller’s control, for example, floods,

earthquakes, war etc., the seller is not liable for any of the buyer’s losses.

Yopaxsaenue Ne 6. Beimummre u3 nepBoro ad3aia riiaroyi B NacCUBHON (opme.

Onpenenure ero Bpems.

Yupaxkuenue Ne 7. [IpounTaiiTe BTopoii ab3all, OTBEThTE Ha BOIIPOC:

In what case can the buyer start legal proceedings for compensation?

Bapmanr |11

Yopaxnenne Ne 1. Ilepenummre NpeasioxkKEeHUs, ONPEACIUTE B HUX 3aJ0T U

BpeMEHHbIE (OPMBI THArojioB. YKaxuTe w#uX WHPUHUTUBEL [IpemnoxeHus

NCpEBCAUTE.
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1) Recently he has seen an advertisement in the new trade journal about a new
type of computer.

2) This firm was exporting office equipment in the north of England.

3) Delivery will be effected as soon as possible.

4) This manufacturer can be dealt with.

5) The terms of payment are affected by the economical position of the firm.

Ynpaxusenue Ne 2. [lepenummure npennoxenus. [loquepkHuTe B HUX NPUYACTHUS U

onpenenute ux pyHkuuio. [Ipennoxenus nepeseaure.
1) The goods delivered yesterday are perfect.
2) Price and quantity of the goods supplied are directly related.

3) When operating at full employment the economy shows its best efficiency.

Yupaxusenue Ne 3. [lepenummre npemnoxenusd. [loquepkHuTe B HUX TEPYHIUN U

onpenenute ero Gyukiuto. [Ipeanoxxenus nepesenure.
1) The price system is incapable of registering all social or collective wants.
2) On reflecting (pa3mbiists) We realize that we indeed buy many goods for the

services which they render.

Yupaxuenue Ne 4. Ilepenuinre npeayioxkeHuss U nepeseaure ux. [loguepkHure

MH(OUHUTHUB U YKOKUTE €ro PYHKIUIO B KAXKIOM MPEATIOKEHHH.

1) They have to pay interest on this loan.

2) To be in complete control of his enterprise is the aim of every proprietor.

3) To be in complete control of his enterprise the proprietor must be a good
manager.

4) The policy to be followed is based upon some changes in the supply.

Yupaxuenue Ne 5. [lepenumunre U NMCbMEHHO NEPEBEAUTE TEKCT.
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1)

2)

Leasing

Leasing is different to the other terms of payment. It is generally used for larger
objects such as buildings, land and machinery. A lease is an agreement between
the owner of the object and the person who wants to use it, which gives the
leaseholder permission to use the object for a fixed period, usually several
years. In return, the leaseholder pays rent to the owner, and is responsible for
the object leased (he has to arrange insurance and carry out repairs, for
example).

Leasing is a good way to earn a regular income from one’s property over a long
period. The main risk here is that the leaseholder may not be able to keep up his
payments. When the lease expires, the leaseholder may be able to extend it or
even to buy the object at a reduced price. In case of items such as technical
equipment, he may be able to return the object and take out a lease on a newer

model.

Yupaxuenue Ne 6. Bwimmummre u3 mepBoro ab3ama Past Participle B ¢yHkimm

OTIpe/ICTICHUSI.

Yupaxuenue Ne 7. [Ipouuraiite BTopoii ad3all, OTBETbTE Ha BOMPOC:

What may the leaseholder do when the lease expires?

Bapuanr 1V

Yopaxnenune Ne 1. Ilepenummre NpeasioxkEeHUs, ONPEACIUTE B HUX 3aJ0T U

BpEMEHHBIC (OpPMBI TJarojioB. YKaxuTre uX HHOUHUTUBLEL [IpemmokeHus

NepeBeIUTE.

1) We believe the product will find a ready market in our country.

2)

Today the sales manager has written to the manufacturer for more information.

3) We are offered a new line of products.

33



4) The trial order was followed by a suggestion of a long-term contract because
the buyer was satisfied with the product.

5) The outputs of farmers are very much influenced by variations in the weather.

Yupaxknenue Ne 2. Tlepenuinute npeasioxxkenus. [lonuepkHuTe B HUX MPUYACTHUS U

onpeaenute ux QyHkiuio. [Ipeanoxenus nepeseaure.

1) The sellers modifying the correspondence make it closer to the spoken
language.

2) Assuming that demand is constant, let us analyze the effect of a change in

supply on price.

Yupaxuenue Ne 3. [lepenummure npemyioxenus. [loquepkHuTe B HUX TEPYHIUN U

onpenenurte ero pynkuuto. [Ipeanoxxenus nepesenure.
1) Transferring money abroad is a simple operation realized by a bank.
2) The price system operates as a mechanism for communicating and coordinating

individual free choice.

Yupaxuenue Ne 4. Ilepenuinre npeasioxkeHust u nepeseaure ux. [loguepkHure

MH(OUHUTHUB U YKAKUATE €ro PYHKIUIO B KAXKIOM MPEITI0KEHHUH.

1) The owners of the corner shops had to sell their stores to big companies.

2) To act otherwise would be to risk bankruptcy.

3) To satisfy material wants economists study the efficient use of resources in the
production of goods and services.

4) The question to be faced is this: which price will prevail at the market?

Yupaxnenue Ne 5. [lepenummnre 1 TMCbMEHHO NEPEBEAUTE TEKCT.

Offers
1) When a seller makes an offer or quotation, he promises to supply his goods on

the terms stated in his offer. This means that if a buyer places an order on the

basis of the seller’s offer, the seller must supply the goods as promised. Offers
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can be made orally or in writing, although oral offers are usually confirmed in
writing to prevent disagreements. Offers are made in answer to an enquiry or
are sent on the seller’s own initiative in the hope of interesting potential
customers.

2) There are two main types of offers — firm offer and offer without engagement.
In the firm offer the seller must provide the goods at the prices and terms given
in his offer and may not change or withdraw his offer after it has been made. In
the offer without engagement certain factors may show that the seller does not
want to bind himself to the terms of the offer which means he may not be able
to deliver on time. In such cases, he can include certain phrases to make it clear

that he may withdraw his offer at any time.

Yupaxsaenue Ne 6. Bemmmure u3 meporo a63ama Past Participle B gpynkmumsix

ONpCACICHUA 1 4aCTH CKa3yeMoOro.

Yupaxuenue Ne 7. [Ipouuraiite BTopoii ad3all, OTBEThTE Ha BOMPOC:

What is the difference between the firm offer and the offer without engagement?

Bapuant V

Yopaxnenre No 1. [lepenummre npeaioxkeHus, ONPEAEIUTE B HHUX 3aJor U

BpeMeHHbIE (OpPMBI TJarojioB. YkKaxkutre ux HUHGUHUTUBLL. [IpenmoxeHus
IIEPEBEUTE.

1) The firm is beginning a correspondence with a new supplier.

2) He had closed the business letter with the necessary phrase.

3) Difficulties are often met with when you solve economic problems.

4) The price system is influenced by the government in many ways.

5) The terms of payment were referred to in this business letter.
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Yupaxnenue Ne 2. [lepenumure npemyioxkenus. [lonuepkHnTe B HUX NpUYaCTUs U

onpenenute ux GyHkiuo. [Ipennoxenus nepepeauTe.

1) Goods are ordered in large quantity.

2) These corporations constituting only 14 % of the business population produce
2/3 of total business output.

3) Beginning in the mid 1970’s the inflation had grown.

Yupaxnenue Ne 3. [lepenummre npemoxenus. [loqyepkHuTe B HUX TEPYHIUN U

onpenenurte ero pyHkuuto. [Ipeanoxxenus nepesenure.
1) Knowing what to buy is only one third of the buying operation.
2) A knowledge of economics may be helpful in running business or in managing

one’s personal finances.

Yupaxsenue Ne 4. Ilepenummure npemioxenns u nepeseaure ux. I[loguepkuaure

WHOUHUTHUB U YKOKUTE €0 (PYHKITUIO B KAXKIOM MPEITIOKECHHH.

1) Large firms have to use special export order form when placing an order.

2) To execute the order promptly is the aim of any supplier.

3) To display their goods the sellers use their shop windows.

4) The price of the product to be offered will fall immediately under such

circumstances.

Yupaxuenue Ne 5. [lepenumunre 1 NMCbMEHHO MEPEBEAUTE TEKCT.

The transport network. Roads and trains.

1) The roads carry the largest volume of inland transport. The main reason for this
is that road transport is a door-to-door service and goods can travel direct from
factory to factory or from producer to consumer, often on a company’s own
lorries. The company’s transport manager knows exactly when the goods he
sends will arrive and that somebody will load them safely because this happens

at his own factory.
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2) Even if goods travel for other parts of their journey by rail, sea or air, lorries
will still be necessary to and from the railway depots, the docks and airports,
and to bring the goods in the end to the shops in the centers of towns. Road
transport must therefore be part of any transport system. The disadvantage of
road transport is that even the largest lorry can carry only about 10 tons while a
train can take cargoes of over 1,000 tons. For large cargoes, on journeys of 300

kilometers or more, trains are more economical than lorries.

VYopaxuenre Ne 6. Bwimummre u3 BTOporo ad3ana WHPUHUTHUB, ONPEICIUTE

(GYHKIHIO U TIEPEBENIUTE €rO.

Yupaxnaenue Ne 7. [IpounTaiite BTOpoii ab3a1i, OTBEThTE Ha BOIIPOC:

Why are lorries necessary in the road transport?
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KonrpoabHoe 3aganue Ne 3

JInst Toro 4YtoOBI MPABHIBHO BBIIOJHHTH KOHTPOJIbHOE 3amaHue Ne 3,
HEOOXOIMMO YCBOUTH CJICIYIOIINE Pa3/Ieibl Kypca aHTJIMICKOTO SI3bIKa:

1) Beccoro3Hoe TMOMAYMHEHHWE B  OMNPCACTUTCIBHBIX M JIOTOJHUTEIBHBIX
IPUIATOYHBIX TPEITOKECHHSIX.

2) Ipuuactabie 000poThl. He3aBUCHMBIH MPUYACTHBIA 000POT.

3) I'pammaTndeckre GyHKIUK U TIepeBoI IrarojioB “to have” u “to be”.

4) I'pammarnveckue GyHKIMU U iepeBoy] riraroios “should” u “would”.

5) Pasnuunble 3HaYCHHUS COO30B, IPEUIOrOB, Hapeuunii as, because, because of,

since, both, both... and, either... or, for.

Hcnons3yiiTe cieayroniye oOpa3ibl BBIIOIHEHUS YIIPaKHEHUMI:

Oo6pa3zen BbInoJiHeHUu ynpa:xxHenus Ne 1 (Ta6.1.15)

1) Here is the book you BoT kHUTA, KOTOPYIO BBI
gave me on Monday. JIAJIM MHE B ITIOHEAEIbHHUK.
2) | know he has brought 41 3HA10, UTO OH MPUHEC BaM

a dictionary for you. CJIOBAPb.

Oo0Opa3sel BbINOJHEHUs yHpaxkHeHusi Ne 2 (TadJ. 12)

1) The day being warm, Tak Kak JeHb ObUI TEIUIBIH,
we opened the window. MBI OTKPBLIH OKHO.

2) Weather permitting, Eciu moroga mo3BoJiuT,
we will go for a walk. MBI [TOI/IEM Ha TPOTYJIKY.
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3) Petrov helps me with my [TeTpoB momoraeT MHe

English, I helping him with 10 aHIVIMHCKOMY, a 51 IOMOT'af0

mathematics. €MV 10 MATEMATHUKE.

Oo0pa3sen BbInoJTHeHHus ynpakHeHust Ne 3 (Tadu. S, 6)

1) Yesterday they were Buepa onu ObLIN T0Ma.
at home.

were — riaroun “to be” B Past simple B ¢gyHKIIMM CMBICIIOBOTO TJj1aroJia.

2) He has to take a taxi to get OH J10JDKEH B3ATh TaKCH, YTOOBI
to the university in time. nprexaTh B YHUBEPCHUTET BOBPEMSI.

has — rmarox “to have” B Present Simple B ¢pyHkmuu monanpHoro riarojia (have

to).

3) This article was written D70 cTaThs OblIa HAIMCaHA

last week. Ha IPOILION HEJee.

was — riaroa “to be” B Past Simple B ¢pyHKIMH BCIIOMOTaTEILHOTO TJIAarojia Jyis

o0Opa3oBaHMsI MTACCHBHOTO 3aj10Ta OT rjaroJa “to write”.

Oo0pa3sen BbinoIHeHUus ynpaskHeHus Ne 4 (tad.. 9, 10)

1) The device should be [Tpubop cienyer npoBEPUTS.
checked.

should — MomanbHBIN T1Aroa B 3HAYEHUH JOJKEHCTBOBAHUS.

2) If he were free, he Ecnu Obl oH ObLI cBOOOEH,
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would help you. OH IIOMOT ObI BaM.
would — BcrmoMoraTenbHBIM TJaroa Uil 00pa30BaHMs — COCIIAraTesibHOTO

HAKJIOHCHHA B CKAa3yCMOM IJIaBHOI'O HNPCAJIOKCHUA IMPHU HAJIWYINUHU IIPUIATOYHOIO

YCJIOBHOTO.
OO0pa3en BbINOJHEHUS yHIpaxkHeHus Ne 5
as
1) I have done the work A cnenan paboTy, Kak BBl
as you required. IIPOCHITH.
2) As there were many new Tak kak B TeKCTE OBLTO MHOTO
words in the text, | used HOBBIX CJIOB, Sl HCITOJIb30Ball
a dictionary. CJIOBapb.
because, because of
1) We use this apparatus MBI HCITIOJIB3YEM 3TOT armapar,
because it is reliable. MOTOMY YTO OH HaJIC)KHBIMH.
2) We use this apparatus MBI UCIIONIB3YEM 3TOT anmnapar
because of its reliability. 13-3a €ro HAJIEKHOCTH.
both: both... and
1) They use both methods. OHHM UCTOJIB3YIOT 00a METOoa.
2) Electronics helps us to study DJIEKTPOHHKA ITIOMOIaeT HaM
both the atomic nucleus and U3y4aTh KaK aTOMHOE SO,
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elementary particles.

1) The man used wood for

construction since ancient time.

2) Since the experiment was

finished, we left the laboratory.

1) He has worked there

for three months.

2) He read this book

for you.

3) | thank you for your

words.

4) 1t will rain for the

barometer is falling.

TaK 1 3JICMCHTAPHBIC YaCTHUIIbI.

YenoBek UCIOJIb30Ba ACPCBO OJIA

CTPOUTCIILCTBA C APCBHUX BPCMCH.

Tax xak SKcriepuMEHT ObLIT 3aKOH-

YeH, Mbl YIIIJIU U3 Ja00paTOpUHU.

OH pa0oTtan TaM B TeUEHUE

3 MecCHIIEB.

OH npouuTan 3Ty KHUTY [UIs Bac.

S 6marogapto Bac 3a Balllu CJIOBA.

Bbyner noxnap, Tak kak 6apomeTp

rmajaer.

either: either... or

1) You may take either

of these books.

2) You may take either
this book, or that one.
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Bapuanr |

Yopaxnenne Ne 1. Ilepenmmmre npennoxkenus. llepeBenure uX, y4UThHIBas

0COOEHHOCTH ImepeBoaa 0€CCOI03HBIX MNpUAaTOYHbIX. HOI[‘IepKHI/ITe IMPpUAATOYIHOC
MMpCaJIOKCHUC.

1) We value (uenuts) economic principles for the knowledge they contain.

2) They know the commercial banks offer a large number of services to the private

customer.

Yupaxnenne Ne 2. Ilepenummure npemnoxeHusd. I[lomuepkaute B HHX

HE3aBUCHUMBIN TpuyacTHbIi 00o0poT. IlpennokeHuss mnepeBeaute, oOpamias
BHUMaHH€E Ha 0COOEHHOCTH ImepeBoaa YKa3aHHOI>'I KOHCTPYKIIHUH.
1) Production cost declining, producers will sell more products.
2) The price of any economic goods under market conditions is determined by the

forces of supply, these forces acting through the sellers.

Yupaxuenne Ne 3. Ilepenummre npennoxenus. llepeBenure ux, MOTUEPKHUTE

riaroJisl “t0 have” u “to be” u onmpenenure UX GYHKIUIO B TPEATOKCHHH.

1) The profit and loss accounts show the total amount of money which the firm
has earned during the year, the total amount of money which it has spent and
therefore the total profit (or loss) it has made.

2) The company has to pay interest on any money which it has borrowed, for

example, from a bank.

Yupaxkuenne Ne 4. Ilepenumuute npennoxkeHus. IlepeBenute uX, y4UThIBas

0COOCHHOCTH TepeBojia riarosos “should” u “would”.

1) Unless you sent us price-list and catalogues for all products manufactured by
your company, our trade connections would be impossible.

2) Itis important that you should use credit card.

3) We would like to ask you to grant us open account terms.
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4) When you have written a letter, you should read it through carefully.

Yopaxknaeane Ne 5. Ilepenummre mupemnoxenus. IlepeBemure wux, obparmas

BHHUMAHHC HA 3HAYCHUA IIPCAJIOTOB, COXO30B, Hapqu/Iﬁ.

1) Because of the recession the group’s profits became small.

2) The annual report shows the accounts of the British company only because its
German subsidiary publishes its own report in Germany.

3) The layout is very important both in a department store and in a supermarket.

4) The travel industry becomes more competitive as travel firms offer their

customers more comfortable service.

Yupaxuenue No 6. HepeHI/IHII/ITC H ITMCBMCHHO IICPCBCANUTC TCKCT.

Marine insurance

1) Marine insurance is the oldest form of insurance. Back in the Middle Ages,
ships were the most important form of transport and their cargo was often very
valuable. Sometimes traders would even risk their whole capital with just one
shipment. So somebody came up with the idea of forming a group to spread the
risk — and marine insurance appeared. Very generally marine insurance works as
follows: the ship and cargo owners (the insured) each pay a percentage of the value
of their goods (the premium) into a fund administered by the insurance company
(the insurer). If one of the insured then suffers a loss, he can claim compensation
from the insurer for the loss. This means he will receive money from the fund to
the value of the loss he suffered.

2) Some of the risks against which it is possible to take out insurance include:
natural disasters (fire, floods, earthquakes etc.); loss of the goods through being
washed over board; damage to the goods, for example, by breaking, bending;
damage to the goods by vermin such as rats and mice; loss of the ship which

transports the goods, for example, by sinking or collision with another ship.
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Yopaxknenue Ne 7. Boimummre u3 mepBoro abzana 0eccoro3Hble MPHUIATOYHBIC

MMpCaJIOKCHUSI.

Yupaxknenue Ne 8. [IpounTaiite BTOpoii ab3a1, 0OTBETbTE Ha BOIIPOC:

What kind of damages can the goods suffer?

Bapuanr |1

Yopaxnenne Ne 1. Ilepenmmmre npennoxkenus. llepeBenure uX, y4UTBHIBas

OCOOEHHOCTH NEepeBOa OECCOIO3HBIX MPUAATOYHBIX. [logUepKHUTE MPUIATOUHOE
MNpCaJIOKCHUC.

1) Manufacturers and businessmen cannot produce goods and services consumers
do not desire.

2) We are sure a deposit account will save your money.

Yupaxsenne Ne 2. [Ilepenummure npennoxeHusd. I[lomuepkHute B HHX

HE3aBUCHUMBIM TpuyacTHbIi 00opoT. IlpennokeHuss mnepeBeauTe, oOparmias

BHHUMaHKE Ha 0COOCHHOCTHU TIEPEBO/Ia YKA3aHHOM KOHCTPYKIIUU.

1) The prices being particularly favourable, suppliers regularly make special offers
of their goods.

2) Capitalism may be characterized as an automatic self-regulating system
motivated by the self-interest of individuals, this system being regulated by

competition.

Yopaxnenne Ne 3. Ilepenummure npennoxenus. llepeBeaure mx, NOAUYEPKHUTE

riaroJiel “t0 have” u “to be” u onpenenute UX GYHKIUIO B TPEATOKCHHH.

1) The turnover is the total amount of money which the firm got from sales to its
customers.

2) The bank has to send instructions to the bank of the supplier.

3) All the transfers of this businessman are carried out by the bank.
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Yupaxnenue Ne 4. Ilepenummrte npennoxenus. IlepeBenure HuX, y4dWThIBas

0COOEHHOCTH IepeBoja riarosos “should” u “would”.

1) If you send details of your product, your client would be grateful.

2) It is necessary that the letter should be sent as soon as possible.

3) We would like to supply your order from the stock as we did years ago.

4) You should grant special terms for these orders.

Yopaxknaeane Ne 5. Ilepenummre mupemnoxenus. IlepeBemure ux, obparmas

BHUMAHUE HA 3HAYCHUS MPEJIOTOB, COIO30B, HAPEUUH.

1) The correspondence between two firms has been entertained for a long time.

2) We are interested in your product for we believe it could find a ready market
here.

3) Since 1990 the company has begun to expand.

4) Since negotiations have been interrupted, the managers left the city.

Yupaxusenue Ne 6. [lepenuimre v MMCbMEHHO MTEPEBENUTE TEKCT.

Distribution

1) When production of goods is completed they are brought to the consumer. This
process is called distribution. Because commerce is an organized system, goods are
produced in large quantities in one place by people who specialize. The consumer
may be thousands of miles away, as, for example, when a person in Britain buys a
Japanese television set. It is the function of transport to carry the products from the
manufacturer to the consumer, and this may involve several journeys by road, rail,
sea and air. You have only to look at the goods in a supermarket and at their many
countries of origin to see that the world has become one large market.

2) Together with transport we must also think about communications. The
telephone, the postal services and computers make commerce possible; without
them traders would never be able to buy and sell goods in national and

international markets. To get the goods to the consumer at the right time, in the
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right condition and in the right quality are the functions of warehousing and of the
wholesale and retail organization of commerce.

Yupaxkaenue Ne 7. Beimummre u3 nepBoro adzama riaron “to have” B pasHbIx

bynkuusx. Onpenenure ux.

Yupaxuaenne Ne 8. [Ipounraiite BTOpOii ad3a1l, OTBETHTE HA BOIPOC:

What are the functions of warehousing and of the wholesale and retail organization

of commerce?

Bapuant |11

Yupaxnenne Ne 1. Ilepenmmmre npennoxxeHus. IlepeBenute uX, y4UThIBas

OCOOCHHOCTH TIepeBOJia OECCOIO3HBIX MPUAATOUHBIX. [loUuepKHUTE MPUIATOYHOE
MPEATIOKEHHUE.

1) Businesses combine resources they have obtained to produce and supply goods
and services.

2) We know the bank will give you a cheque card because you have had an

account with this bank for some time.

Yupaxksenne Ne 2. [Ilepenummure npennoxeHusd. I[lomuepkaute B HHX

HE3aBUCHUMBIM TpuyacTHbIi 00o0poT. IlpennokeHuss mnepeBeaute, oOparmias

BHHMAaHHE Ha OCOOEHHOCTH nepesoaa yKaSaHHOﬁ KOHCTPYKIHUH.

1) Money being the most liquid of all assets, it is a very convenient form to store
wealth.

2) The high price of goods is often determined by a prestige factor, the latter being

very important for some customers.

Yupaxnenue Ne 3. Ilepenuunre npennoxxenus. IlepeBeaure nx, mogdyepKHHUTE

riarojbsl “to have” u “to be” u onpeaenute ux GyHKIUIO B IPEII0KECHUH.

1) These firms have received goods but have not paid yet.
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2) This firm has to pay its loan immediately.
3) In the center of London there is an area of about one square mile which is called

simply the “City”.

Yupaxknenue Ne 4. Ilepenumurte mnpenioxkenus. I[lepeBenure uX, yduThIBas

0COOCHHOCTH IepeBoia riarosios “should” u “would”.

1) If you passed the necessary credit, we should be obliged.

2) Itis important that the money should be transferred abroad.

3) We would appreciate a prompt answer.

4) A business letter should begin with sentences that will introduce the matter

without delay.

VYopaxuenne No 5. Ilepenumure npemnoxkenus. IlepeBeaure wux, oOparmias

BHUMAHUE HA 3HAYCHUS MPEIJIOTOB, COK030B, HAPEUHUU.

1) The company always buys and sells shares: either preference shares or ordinary
ones.

2) The group lost $ 1.000 000 as it closed three stores in America.

3) The group keeps a part of its profits each year for it may need it in the future.
This money is called its “reserves”.

4) Because the shops are small, they are easier and cheaper to operate than big

supermarkets.

Yupaxuenue Ne 6. [lepenuinre 1 TMCbMEHHO MEPEBEAUTE TEKCT.

Warehousing and documentation
1) Warehouses are buildings where goods are stored until they are needed. Chain
stores have central depots where store goods until they are delivered to the local
shops; factories have warehouses where they keep parts for products which they
make; goods have to wait in warehouses at the docks until they can go onto ships.

Today many warehouses are controlled by the computers and some are completely
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automatic, with conveyors, electric ‘eyes’ and packing machines which do the
work of many men.

2) Even in the modern world the transport of goods, often over long distances and
from country to country, can be a big risk. Will the goods arrive in the right place
at the right time? Has the buyer received the goods which he ordered? Will the
buyer pay for the foods when he receives them? Will the transporter (the railway or
the shipping company, for example) deliver the foods safely? A lot of
documentation is necessary if the answer to these and other questions is to be

‘yes’. This documentation is now more or less standardized, however.

Yupaxksaenue Ne 7. Bpmmmmre w3 mepBoro ab3ama riaron “to0 be” B pasHbIX

bynkuusx. Onpenenure ux.

Yupaxnenue Ne 8. [Ipounraiite BTOpoii ad3all, OTBETbTE HA BOIPOC:

Is the transport of goods still a big risk in the modern world?

Bapuant IV

Yupaxnenne Ne 1. Ilepenummure npennoxxeHus. IlepeBenute uX, y4UThIBas

OCOOCHHOCTH TIepeBOJia OECCOIO3HBIX MPUAATOUHBIX. [louepKHUTE MPUIATOYHOE
MPEATIOKEHHUE.

1) Demand shows the amounts of products consumers will buy at various possible
price.

2) We know the commercial banks will give credit card to people who, they think,

will be good customers.

Yopaxnenue Ne 2. [lepenummre npemioxenus. IloguepkHure B HHX

HE3aBUCUMBIM mpuyacTHeii o0opotr. [lpemnoxeHuss mnepeBeaute, oOparias

BHHMaHHE Ha 0COOCHHOCTH TIEPEBO/Ia YKA3aHHOU KOHCTPYKITUU.
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1) Resources being not equally productive in all possible uses, the shifting of
resources from one use to another increases their cost.
2) The Federal government uses all practical means to promote free competitive

enterprises, all the possibilities of full employment being created too.

Yopaxnenue Ne 3. Ilepermmmre npenoxenus. llepeBenure ux, MogyepKHUATE

riaarojsl “to have” u “to be” u onpeaenurte ux GYyHKIUIO B IPEII0KCHUH.

1) Creditors are firms who have supplied goods to the company, but have not yet
received any payment.

2) In order to use a dispenser, the customers are to have a special card.

3) If you are buying some expensive items, you may have a loan.

Yopaxnenne Ne 4. [lepenmmmre npemnoxeHus. llepeBenure uX, y4UThHIBas

0COOCHHOCTH IepeBojia riarosios “should” u “would”.

1) We should be glad to fulfill your order if you confirmed it by a special letter.

2) It is important that delivery should be guaranteed within 3 weeks of receiving
instructions.

3) It would be better for you to address another manufacturer.

4) You should require immediate supply of these products.

VYopaxuenne No 5. Ilepenumure mpemnoxenus. IlepeBeaure wux, oOparmias

BHMMAaHHE HA 3HAYEHUS MPEIJIOTOB, COKO30B, HAPEUUU.

1) As this has not been settled, let us discuss our method of payment.

2) Careful wording (dbopmymnuposka) is necessary in a letter of reply as in all other
business letters.

3) Many thanks for your offer of 3 March which contains both catalogues and
samples of your product, but we think your articles are too highly priced for our
market.

4) Both companies took part in the competition.
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Yupaxnenue Ne 6. [lepenummre 1 TMCbMEHHO NEPEBEAUTE TEKCT.

Credit

1) One of the functions of the commercial banks is to provide credit in the form of

overdrafts, loans or credit cards. To take on overdraft means to take out more
money that the customer has in his account up to a certain limit agreed with the
bank. He has to pay the money back whenever requested by the bank, and he also
has to pay a relatively high rate of interest whenever he is overdrawn. For this
reason, an overdraft is not the best option for long-term borrowing.

2) A loan is cheaper if a large amount of money has to be borrowed over a longer
period. It is usually taken out for one item such as a car or a house and is repaid in
monthly installments along with a fixed rate of interest. A loan used to buy a house
or a land is called a mortgage. Credit cards such as Visa or American Express are
used to buy goods without needing to pay for them immediately. The customer
receives a monthly statement and can either pay the entire amount in full, in which
case no interest has to be paid, or in monthly installments plus a fixed rate of

interest.

Yupaxuenune Ne 7. Breimuimmmre u3 mepBoro absara riaroi “to have” B pasHbix

bynkuusx. Onpenenure ux.

Yupaxuenue Ne 8. [Ipounraiite BTopoii ad3all, OTBETHTE Ha BOMPOC:

How can a loan be repaid?

Bapuant V

Yupaxnenne Ne 1. Ilepenmmmre npennoxkeHus. IlepeBenute uX, y4UThIBas

OCOOCHHOCTH TIepeBOJla OECCOIO3HBIX MPUAATOUHBIX. [loTUuepKHUTE MPUIATOYHOE
MPEAT0KEHHUE.
1) The staff must be prepared to answer accurately specific questions about

merchandise they are trying to sell.
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2) They assured the letter would arrive in time.

Yopaxsenne Ne 2. Ilepenummure npennoxenusa. IloguepkHure B HHX

HE3aBUCHMBIM TpuUYacTHbIH 00opoT. Ilpennokenus mnepeBeauTe, oOparias
BHUMaHHE Ha 0COOCHHOCTH ImepeBoaa YKaBaHHOP'I KOHCTPYKIIUHU.

1) Consumers acting rationally, the first dollar of their income is spent upon basic
high-urgency goods.

2) During periods of depression saving is an economic vice (3m.mmpocuer), the

reason being that too much saving is the cause of unemployment or depression.

Yupaxnenune Ne 3. Ilepenmmmnre npennoxenus. llepeBenure ux, Mog4epKHUATE

riaroJiel “t0 have” u “to be” u onpenenute UX GYHKIUIO B TIPEATOKCHHH.
1) The client who wants to open an account has some questions about banking.
2) The bank of England is giving support to sterling.

3) In 1972 this businessman had to leave his home in the East Africa.

Yupaxnenne Ne 4. Ilepenmmuure npennoxxeHus. IlepeBenute uX, y4UThIBas

0COOEHHOCTH IepeBoa riarosos “should” u “would”.

1) If consignment were sent to you, transshipment at the port N. would be
necessary.

2) It is necessary that the cheque should be received immediately.

3) Your customers would like our new material, a sample of which we send you
with this letter.

4) This letter should be accompanied by an enclosure.

Yopaxknenne No 5. Ilepernmmure mpemnoxkenus. IlepeBeaure wux, oOparias

BHMMAaHHE HA 3HAYEHUS MPEIJIOTOB, COKO30B, HAPEUUU.
1)  For the last 20 years the company has been making a name for itself.
2)  The shopkeeper could not understand the buyer for he spoke some unknown

language.
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3)  The shareholders could meet the director and ask questions because a special
annual General Meeting was organized by the company.

4)  Because of great dividend on ordinary shares the group’s profits were large.

YhpaxHeHue Ne 6. HepeHI/IIHI/ITC N ITMCBMCHHO IICPCBCANUTC TCKCT.

Types of loss

1) Insurers distinguish between total loss and partial loss. An actual total loss
(ATL) occurs when the ship and cargo have sunk and cannot be recovered. If the
ship disappears after leaving the port or if it is a long overdue, this also means an
actual total loss. If the ship returns after a claim for ATL is settled, it automatically
becomes the property of the insurers. A constructive total loss (CTL) occurs when
the ship or goods are so badly damaged that the cost of repairing them would be
greater than their market value.

2) As for partial loss, it can be either particular average or general average.
Particular average occurs when the object insured is lost or damaged because of an
accident, such as fire or flood on board the ship. The loss is borne by the person to
whom the ship belonged. General average occurs when the object insured is
sacrificed in order to prevent a total loss; for example, goods may be thrown
overboard in order to stop a ship sinking. The main loss is borne by all parties —

both the ship owner and the cargo owner.

IIPAXHCHHUE NC /. DBIIIUIIINUTE U3 IISPBOI0 ad03alia 1rjiaroja N YKAXHUTEC €10
Yy Ne7.B ) “would” u'y

byHKIHIO.

Yupaxnaenue Ne 8. [IpounTaiite BTOpoii ab3ari, OTBEThTE Ha BOIIPOC:

When does general average occur?
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TexcThl 1)1 YCTHOTO MEepPeBO/A

1. Bills of exchange

A bill of exchange is an order from one person to another to pay a certain
amount at a certain time. The money can be paid either to the person who gave the
order or to a third party. Bills of exchange can be used for either domestic or
foreign trade.

A payment transaction made by bill of exchange generally proceeds the
following way. The drawer makes out the bill of exchange and sends it to the
drawee (the person who has to pay it). He may send two copies (the first and
second bill of exchange) in case one gets lost.

The drawee has to accept one of the bills by signing the front of it. If two
copies are sent, the copy which the drawee does not sign automatically becomes
invalid. A bill of exchange which hasn’t yet been accepted is called a draft; an
accepted bill of exchange is called an acceptance.

The drawee then sends the accepted bill of exchange to the payee, who may
be the drawer or a third party. At maturity (the date on which the bill of exchange
has to be paid), the payee presents the bill for payment and gets his money. The
payee can also negotiate the bill of exchange, but has to endorse it first.

Each bill of exchange belongs to a certain category, depending on the time
at which it matures (has to be paid). A sight bill includes the words “Pay at sight”.
The drawee has to pay as soon as the draft is presented (as soon as he sees it).

(1380)

2. Letter of credit

A letter of credit is a promise made by the buyer’s bank to send a certain
sum of money to the sellers bank to be credited to the seller provided he fulfils his

part of the sales contract.
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The types of letter of credit are the following. A revocable letter of credit
can be cancelled or changed without seller’s agreement. As this does not offer the
seller much control over payment, this type of letter of credit is rarely used. An
irrevocable letter of credit can be cancelled or changed, but only with the
agreement of all parties. A confirmed letter of credit is always irrevocable.

If the seller feels that the risk of not receiving payment is still to high, for
example, because the buyer’s country’s economy is unstable, he can arrange for a
bank in his own country to confirm the letter of credit. This means that the seller
will receive his money from the confirming bank, regardless of whether or not his
invoice is paid in the buyer’s country.

First when paying letter of credit buyer and seller agree on all terms and
conditions of the sales contract. The buyer fills out an application form to open a
letter of credit at his bank. The buyer’s bank opens the letter of credit and sends it
to the seller’s bank. The seller’s bank tells the seller that the letter of credit has
been opened. The seller checks that all the terms and conditions are correctly listed
in the letter of credit and collects all the necessary transport documents. He gives
the transport documents to his bank and can get his money now if the letter of
credit is confirmed. The seller’s bank checks that all the documents are correct and
sends them to the buyer’s bank. The buyer’s bank in its turn checks the documents
again and sends the payment to the seller’s shipping documents in return. With
these he can collect the goods from the carrier in his country.

(1900)

3. Sales contract

The sales contract is the agreement reached by the seller and the buyer (the
parties to the contract). It can be made orally or in writing, although it is usual for

the contract to be drawn up in writing to prevent disputes.

Sellers tend to make firm offers when trading in goods where the prices

fluctuate a lot. They set a fixed price and if the buyer does not place an order
54



within the period of time where this price is valid, the offer expires. The seller can
then make another offer with new prices to keep up with the prices on the market.
In this case, if the buyer is not interested in the goods, he has to return them within
a certain period of time; otherwise he will have to pay for them.

After a sales contract has been concluded, the seller and the buyer have to
fulfill certain liabilities (that means there are certain things they have to do). The
seller’s liabilities are: to deliver goods on time and in perfect condition; to ensure
that the title to the goods is transferred to the buyer — in other words the seller has
to make sure that the buyer becomes owner of the goods. This is normally done by
passing a special document, the document of title, to the buyer. The buyer’s
liabilities are: to accept delivery of the goods; to pay for the goods within the time
agreed. If one party does not fulfill its liabilities, the contract is broken. In this case
the other party (the injured party) can claim compensation.

(1300)

4. Terms of payment

When deciding on the terms of payment, the seller and the buyer have to
agree on: when to pay (for example, in advance, on delivery); how to pay (for
example, cash, cheque, transfer); how much to pay (whether the seller is prepared

to grant any discounts).

The terms of payment such as Cash with Order (CWO) and Cash on
Delivery (COD) are particularly suitable for domestic trade. If the buyer sends
payment with his order, it is favourable for the seller because there is no risk of
not getting payment for the goods. As payment may arrive some time before the
goods are sent out, it also means the seller can work with the money. But it is not
favourable for the buyer, because if the seller is unreliable, the buyer might pay for
the goods and not get them. And if the buyer has to return the goods for any
reason, he has to make sure that he gets his money back. Because this term of

payment carries a certain risk for the buyer, he will generally only agree to it in
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certain situations: if he is doing business for the first time with a reputable
company; if the seller gives him a discount; if he places a special, expensive order.
In this case the seller may ask for a part-payment to be sent with the order.

If the terms of payment are Cash on Delivery, the buyer pays the company
which delivers the goods at the time they are delivered. The payment is then
transferred to the seller. Here again the risk for the seller of not being paid is
minimal. And even if the buyer refuses to accept delivery and pay, the seller does
not lose the goods. As for the buyer there is no longer the risk for him of not
receiving goods he has paid for. But the main disadvantage for him is that he does
not have to inspect the goods before paying for them. Companies which don’t
know anything about the financial standing of their customers prefer to use this
term of payment.

(1850)

5. Your rights when buying goods

Complaining about faulty goods or bad service is never easy. Most people
dislike making a fuss. However, when you are shopping, it is important to know

your rights.

When you buy something from a shop, you are making a contract. This
contract means that it’s up to the shop — not the manufacturer — to deal with your
complaints if the goods are not satisfactory. What do we mean by satisfactory?

The goods must not be broken or damaged and must work properly. This is
known as ‘merchantable quality’. A sheet, which had a tear in it, or a clock that
didn’t go when you wound it would not pass this test.

The goods must be as described — whether on the pack or by the salesman.
A hairdryer which the box says is leather should not turn out to be pink; a pair of
shoes the salesman says is leather should not be plastic.

The goods should be fit for their purpose. This means the purpose for
which most people buy those particular goods. If you wanted something for a
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special purpose, you must have said exactly what for. If, for instance, the shop
assures you that a certain glue will mend broken china, and it does not, you have a
right to return it.

If the shop sells you faulty goods, it has broken its side of the bargain. If
goods are faulty when you first inspect or use them, go back to the shop, say that
you cancel the purchase and ask for a complete refund. If you prefer, you can
accept a repair or a replacement.

If the goods break down through no fault of yours, after you have used
them for a time, you may still be entitled to some compensation. In some cases it
would be reasonable to expect a compete refund — if, for instance, your washing
machine irreparably broke down after only three wash days. But if your washing
machine worked perfectly for a while and then broke, you could only expect some
of the purchase price back. You and the supplier must negotiate a reasonable
settlement.

(2 200)

6. The private sector

There are various types of business organization which operate in the

private sector.

A business run by a sole trader has just one owner, who is entirely
responsible for all the company’s business affairs. This type of organization has
certain advantages and disadvantages.

1. The sole trader doesn’t have to consult anyone else when making
decisions but at the same time a sole trader has to bear 100% of the risks incurred
by his company. For this reason he may have more difficulties raising capital. The
profits do not have to be shared with anyone else but a sole trader has unlimited
liability for his company, which means that if he goes bankrupt, he may lose both

his company and his personal property.
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2. A business run by a partnership has two or more owners. When entering
into a partnership, an agreement is drawn up defining the rights, responsibilities
and liabilities of each partner, such as how the profits are to be distributed and
what part each partner is to play in managing the company. The partners may be
active, meaning that they are actively involved in the company’s business; or
sleeping, which means they invest money in the company and receive a share of
profits, but do not concern themselves with the company’s business affairs.

3. From a legal point of view, a joint-stock company counts as a separate
person, which means that its shareholders (owners) and directors (the people
chosen by the shareholders to run the company) only have limited liability. There
are two types of joint-stock company: public limited company (plc) and private
limited company (Ltd.). The capital for public limited company is raised from
members of the public. For this reason, a plc can be listed on the stock exchange,
although it doesn’t have to be. Before it can start doing business, a plc needs to
have a minimum amount of share capital. There are much more private limited
companies than public limited companies. The shares of a private limited company
are held by specially chosen persons or companies, which means it can’t be listed
on the stock exchange. However unlike public limited companies, private limited
companies don’t need a minimum amount of share capital — it’s theoretically
possible for a private limited company to have just one share held by one person.

(2 300)

7. Discounting and protesting a bill of exchange

If the payee needs his money before the bill of exchange reaches maturity,
he can discount it. This means he can take it to a bank which will pay him its value
minus interest and bank fees (the discount). The amount deducted depends on the
length of time before the bill reaches maturity and on how high the risk is that the

drawee won’t pay.
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In turn the bank may be able to have the bill of exchange rediscounted at
the central bank. However, the central bank only rediscounts a limited number of
bills, depending on how high the inflation rate is (if inflation is high, fewer bills
will be rediscounted in order to prevent more money going into circulation).

A bill of exchange can also be protested. A protest is a formal written
notice that a bill of exchange has been dishonoured, and is needed before the payee
can go to court to recover the money. If the drawee does not pay the bill of
exchange when it is presented to him at maturity, it will be presented to him at
maturity, it will be presented to him again within two working days, this time by a
notary public. If the drawee still does not pay, the notary stamps and signs the bill
as a record of the dishonor. Such a dishonour is a serious matter it may be
published in trade journals and at the Chamber of Commerce, in which case the
drawee will lose his good reputation.

(1 246)

8. Transport system and types of cargo

A good transport system is needed if goods are to be traded efficiently. A
consignor (someone who dispatches goods) can choose to send his goods to the
consignee (the person who receives the goods) by water, which covers both

domestic (national) and ocean (international) shipping; land, by road or by rail; air.

When choosing most suitable form of transport, the consignor has to
consider what kind of goods are to be sent — perishable goods have to be
transported more quickly than non-perishable goods, for example; the place of
destination — not all destinations can be reached by all forms of transport; the cost
of each form of transport, how fast it is and how safe. The consignor may have to
decide whether speed is more important than safety.

When goods are being transported, they are called “cargo” or “freight”.
Cargo can be divided into three categories: 1) general cargo — goods sent packed in

boxes, cases, chests and other containers; 2) bulk cargo — large quantities of items
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such as sand, grain and coal when sent unpacked; 3) bulky cargo — large individual
items such as cars which have to be sent unpacked.
(1 140)

9. Domestic and ocean shipping

When sending goods by ship, the carrier is the shipping line.

Domestic shipping runs on inland waters such as rivers, lakes, canals. One
important service provided by domestic shipping is the feeder (mputox pekw,
kaHan) service, which brings goods along inland waterways to the international
quays where they can be loaded directly onto ocean-going ships for transportation
abroad. This saves considerable time and effort compared with transporting goods
to the port by road or rail and then bringing them to the quay for loading. The
transport document used specifically for domestic shipping is the river bill of
lading (also called the inland waterways bill of lading).

The goods are also transported on the open sea or ocean. There are several
types of sea-going ship which carry cargo. Liners sail on fixed routes and keep to a
schedule. They mainly transport general cargo. Tramps take any cargo they can
and sail to any port required. They do not follow a schedule or any fixed route.
Coasters travel from one port to another along the coast of a country. They are not
used for international shipping. The transport document used specifically for ocean
shipping is the ocean bill of lading.

(1 230)

10. Money

Money is used for buying or selling goods, for measuring value and for
storing wealth. Almost every society now has a money economy based on coins
and paper notes of one kind or another. However, this has not always been true. In
primitive societies a system of barter was used. Barter was a system of direct
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exchange of goods. Somebody could exchange a sheep, for example, for anything
in the marketplace that they considered to be of equal value. Barter, however, was
a very unsatisfactory system because people’s precise needs seldom coincide.
People needed a more practical system of exchange, and various money systems
developed based on foods which the members of a society recognized as having
value. Cattle, grain, salt and tobacco have all been used. Precious metals gradually
took over because, when made into coins, they were portable, durable,
recognizable and divisible into larger and smaller units of value.

A coin is a piece of metal, usually disc-shaped, which bears lettering,
designs or numbers showing its value. Until the eighteenth and nineteenth
centuries coins were given monetary worth based on the exact amount of metal
contained in them, but most modern coins are based on face value, the value that
governments choose to give them, irrespective of the actual metal content. Coins
have been made of gold, silver, copper, aluminum, nickel, lead, zinc, plastic and in
China even from pressed tea leaves. Most governments now issue paper money in
the form of notes. Paper money is obviously easier to handle and much more
convenient in the modern world. Cheques, bankers’ cards, and credit cards are
being used increasingly and it is possible to imagine a world where ‘money’ in the
form of coins and paper currency will no longer be used. Even today, in the United
States many places — especially filling stations (3anpaBounbie cTanmuun) — will not
accept cash at night for security reasons.

(1 925)
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I'pammaTHyecKkue TA0IUIbI

Tabnuna 1
MHoropyHkiunoHajabHoe CJI0BO “0ne”
DyHKIMSA, 3HAYECHUE [Tpumepsr IlepeBon
1) YucnurenbHoe “oqun”, This store is one of the oldest. DTOT Mara3uH — OJIUH U3
“omua”’, “omHo” CTapEHIINX.
2) ®opmansHoe moiexainee B | One knows (u3BecTHO) N3BecTHO , 4TO DTOT
HEONPEACIICHHO-TMIHBIX One believes (cuuTaror) that this CuurarmT BJIAJICIICI]

NpEUIOKCHIAX, CAMOCTOATCIEHO | Qna can (moxHo) expect | SNOPKEEPET | Moo oxumars | MarasuHa

HE TICpEROMITEA One must (ay>xHO0) expect mak.es good HyxHo oxunatb noJyHact
profits. OombIHe

One may (MoxHO) expect MO’KHO 0KHJIaTh MPHOBLTH,

3) CrioBo3aMEeHUTEb. The new way of transporting goods HoBrlit crioco6 mepeBo3ku

[lepeBoauTcs TeM differs from the old one. TOBApPOB OTJINYAETCSA OT CTAPOTO

CYIIECTBUTEIBHBIM, KOTOPOE (cmoco0a).

3aMEHSICT WJTH OITyCKAeTCs B

epeBoie

4) Mecronmenue B hopme It is difficult to predict one’s behaviour | TpyaHo npencka3ath cBoe

NPUTSOKATETLHOTO Taeka one’s | during the recession. MOBEJICHNE BO BpeMs

— CBOM1, COOCTBECHHBII AKOHOMMYECKOI'O CIIaJIa.
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Tabmuna 2

MHuoropyHkuuoHajgbHbIe cjoBa “that”, “those”

OyHKIMSA, 3HAYEHUE

[Ipumepsr

[IepeBon

1) Vka3arenabHble MECTOMMEHMS

99 ¢¢ 29 ¢, 29 ¢¢ 29

“aToT”, “9aTH”, “TOT”, “‘TC

Those stores are the most popular.

E MarasvuHbl CaMbIC ITOIIYJISIPHBIC.

2) C10BO3aMEHHUTEIH.
IlepeBoasTcs Tem
CYIIECTBUTEIbHBIM, KOTOPOE
OHU 3aMEHSAIOT, UM OIyCKAalOTCs
B [IEPEBOJIE

The prices of this store are high
compared with those of supermarket.

[{eHbl B TOM Mara3uHe BbICOKUE
10 CPAaBHEHUIO C [IEHAMHU
cynepMmapkeTa (C CynepMapKeToM).

3) “That” — coro3HOE CIIOBO
“KOTOpBIN

The product that arrived in the shop was
of high quality.

[IpoaykT, KOTOPBIN MOCTYITAII B
MarasuH, ObLI BBICOKOTO KaueCTBa.

4) “That” — coro3 “4T0”,
“gTO0BI”

One can say that this advertisement is
very efficient.

MoskHO cKka3aTh, UTO 3Ta peKiama
oueHb dPPeKTUBHAS.
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MHorogpyHkunoHaJIbHOE CJI0BO “it”

Tabmuma 3

OyHKIMA, 3HAUYEHUE

[Ipumepsnr

ITepeBon

1) JIluunoe MecTouMeHue “oH”,

(13 29 ¢¢ 29

oHa”, “OHO”,
(HEOMyIlIEBICHHBIN MTPEIMET)

A new consignment arrived at the store.

It will be sold off quickly.

HoBas napTust ToBapOB NOCTyIHIIA
B Mara3uH. OHa OyAeT pacnpojaHa

OBICTpO.

2) Yka3zaTenbHOE€ MECTOMMEHUE

(13 29

9TO

The prices are rising. It means that...

L{ensl pacTyT. 9TO O3HAYAET, UTO...

3) ®opmanbHOE MOjICKAIIee It is common practice OOBIYHO IIPUHATO | OTIPABIIATH
O€3IMIHOTO MPEITI0KCHHUS. It in essential _ Baxno TOBAPBI
CaMOCTOSITEILHO HE It is impossible to dispatch | Heposmoxro BOBpPEMSL.
IIEPEBOIUTCS It is important the goods In | Baxwo, uto
It is expected time. Oxmupaercs, uro | ObaPPl
OTIPaBAT
BOBpEMSI.

4) ®opmasibHOE AOTOJHEHUE
MOCJI€ HEKOTOPBIX TJIarojoB.
CaMoCTOATENbHO HE MEPEBO-
JTUTCSI

The method makes it possible to obtain

good productivity.

MeTto neaeT BO3MOKHBIM
MOJIYYE€HUE XOPOILIEH
MIPOU3BOJUTEIBHOCTH.
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OxkoHuanue Tadi. 3

OyHKIMSA, 3HAYEHUE

[Tpumepsl

ITepeBon

5) YacTh BBIICIUTEILHOM
KOHCTpYKIHH it iS... that
(which). ITepeBoauTcs

29 ¢¢ 29 ¢¢

“MMEHHO”, “3T0”, “TOJIBKO”

It is the customers will that is the most

important.

It was not until 1950 that the new
method entered into practice.

NmMeHHO (3TO) KeJlaHue
MOKYyIartesieil Haudojee BaXKHO.
Tonbko B 1950 roay HOBBIN METOT
BOIIIET B MPAKTHUKY.
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Tab6auma 4

CreneHu cpaBHeHMS MPUIATATEIbHBIX U HAPEYUil

IlomoxurenpHas CTEIICHD

CpaBHUTENBHAS CTEIICHD

[IpeBocxoaHas CTENEHB

1. OIHOCIJIO)KHBIE MPUJIATaTEIIbHBIE

long — manHHBLH

longer — nuHHEE

the longest — camplii JJIMHHBIH

2. MHOrocCJ10XHbIe NpHJIaraTCJIbHbIC

important — BayKHBIi

more 0o0Jiee BAKHBIMI
important
less MEHEE BaXKHBIU

the most important — cambIii BayKHBIH

3. UckmnroueHusa

good — xopormuit
well — xoporo
bad — mIoxoi
badly — utoxo
much
many
little — manensxuii, Mano

} - MHOT'O

better — myuqrme
WOrSe — XyKe
more - 0oJIbIIe

less — menbIIE

the best — cambrit Tyqmmi,
JydIIe BCEro

the worst — camblii IIOXOH,

XYK€ BCETO

the most — 6ounbIie Bcero

the least — HanMeHBIIIHIA, MEHBIIIE BCETO

CpaBHUTEIBHBIE COIO3bI

as... as — TakoM ke KakK
not So... as — He TAKOM KaK
the... the —gem... Tem
(the more the better yem GorbIre, TeM

VRO
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I'naroJ “to be”

Tabmuna 5

DyHKIMSA B IPEAT0KECHUN

[Tpumepsl

IlepeBon

1) CMbIicioBOM T1arod “ObITh”,

29 ¢¢

“SIBIATHCA, “HAXOIUTHCS

He is at the lecture.

OH (HaxoauTCA) HA JICKIIUH.

2) BcnomoratenbHbIN I1aroi JJist
obpazoBanus Continuous tenses u
IMaCCUBHOIO 3ajI0ra.

CaMOCTOATENBHO HE IEPEBOAUTCS

They are writing a test.

The letter was read attentively.

OHM NUIIYT TECT.
[TrucbMO OBLIO BHUMATEIIBHO
MIPOYUTAHO.

3) MoaanbHBIN I1aroj co
3HAYCHHUEM JOJHKEHCTBOBAHUSA

He is to arrive at 6.

OH 1oJKeH mpuexars B 6 4acoB.

65




I'naroJa “to have”

Tabmuna 6

DOyHKIUA B IPEAJIOKEHUN U
3HAYEHUEC

[Ipumepsnr

[IepeBon

1) CmbIcOBOM I1aroa “UMeTh”

They have many books.

Y HUX MHOI'O KHUT.

2) BcnoMorartenbHbIN I1aroi JJIs
00pa3o0BaHUs CI0XKHBIX PopM

riaroja (BpemeHa rpymmsl Perfect).

CaMoOCTOATEIbHO HE MNEPCBOAUTCA

| have already translated this text.

41 yxe nepeBeit 3TOT TEKCT.

3) MoaanbHbIi ri1aroi co
3HAYEHUEM JIOJIKEHCTBOBAHUS

You have to come here again.

Bbl 10JKHEI (BaM PUIETCS )
IIPUUTH CIOJA CHOBA.
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Tabmnura 7

CrpanareibHblii (maccuBHBIN) 3aj0r t0 be + Past Participle (Participle 11)

Cnoco6 nepeBoja

[Tpumepsl

IlepeBon

1) Coueranue raaroya “ObITh” C
KPaTKUM CTpaJaTeIbHbIM MPUYACTUEM
MPOIIEAIIETO BpeMeHHu ¢ cypdhurcamu
—H Wiy —T. I'maron “ObITh” B
HACTOSIIIEM BPEMEHU HE MEPEBOIUTCS

The office equipment is supplied
by its manufacturer.

Is being supplied
Was supplied

Has been supplied
Had been supplied
Was being supplied
Will be supplied

OducHoe obopy0BaHUE
HOCTABJISIETCS IPOU3BOIUTEIIEM.

ITocTaBnsercs
bre110 mocTtaBineHo
bre110 mocTtaBineHo
bre110 mocTtaBineHo
ITocTaBisyioch
byner nocraBieHo

2) I'naroJt Ha —¢cs1 B COOTBETCTBYIOIIEM
BPEMEHHU, JIUIIE U YUCTIE

The quantity discount is granted
on the orders exceeding 20 units
of samples.

KommgecTBennast ckuaka
IIPEJOCTABIISICTCS HA 3aKa3bl,
npeBpimaronme 20 equHnI
TOBapOB.

3) 'maron geldcTBUTENBHOIO 3aji0ra B 3
JI. MH. YUCJIa B HEONPEACICHHO-TUYHOM
IpeIJI0KEHUU

The goods were sold with profit.

ToBapsl npojasiv ¢ NPUOBLIBIO.
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[Iponomxenue Tadm. 7

Cnoco0 nepeBojaa

[Ipumepsl

ITepeBon

4) I'arosbl ¢ OTHOCSIIMMCSI K HUM
MIPEIJIOrOM, KOTOPBIE IEPEBOASATCS
TAK>K€ IJ1arojaMu C MPeJIoroM:

to depend on — 3aBuceTh OT

to insist on — HacTauBaTh Ha

to look at — cmotpeTh Ha

to refer to — ccelaThes Ha

to rely on — onuparbcs Ha, 3aBUCETH OT
to speak of (about) — roBoputs 0

to send for — mocnats 3a

to deal with — umers meo c,
MEePEeBOSATCS TJIarojiaMu B
HEOoIpeAeICHHO-IMYHON (popme,
MIpUYEM COOTBETCTBYIOIIUHI MPEJIOT
CTaBUTCS Tepe]l aHTJIMHCKUM
MIOJIJIC)KAIIM

This firm can be relied on.

This article was often referred to.

Ha sty dupmMy MOXKHO MOJTOKUTHCS.

Ha 9Ty CTATbIO 4aCTh CCHUIAIIUCD.
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5) I'marosbl 6€3 npesora B
AHTJIMMCKOM SI3BIKE, TIEPEBOMISIINECS HA
PYCCKHH SI3bIK IJIarOJIAMHU C
MPEAJIOTOM:

to affect — BusTs Ha

to act — neiicTBOBaTH Ha

t0 answer — orBeyarh Ha

The prompt delivery was
influenced by the receipt of the
client’s complain.

Ha GwicTpyto nocTaBKy DOBAUSIO
MOJIy4EHHUE *KajJo0bl OT KIUEHTA.

Oxkonuanue Tadi. 7

Cnoco06 nepeBoja

[Tpumepsl

ITepeBon

to attend — mpucytcTBOBaTH Ha

to follow — cnemoBars 3a

to influence — BiusTE Ha,
IICPEBOAATCS IJIaroJiaM B aKTHBHOM
3ajI0re, IpPHYEM IIePEBO HAI0
HAYMHATH C MPEJIora, IOCTaBUB €ro
nepe T aHIMHCKUM O IJICKAIIIM

69




MojaajabHbI€ IJ1aroJbl

Tabmn. 8

MonanpHBIN I71aro 3HaueHue Bpemena
U €r0 OKBUBAJICHT Present Past Future
1) Can; Mory, ymero Can work; am (is, are) | Could work; was Shall (will) be able
to be able to able to work. (were) able to work. | to work.
2) May; Mory, MOXHO, Must work; am (is, Might; was (were)
to be allowed pa3perieHo are) allowed to work. | allowed to work. ]
3) Must; JlomxeH, Hao, Must work, have (has) | Had to work. Shall (will) have to
to have to HY)KHO to work work
4) Tobeto Homxen, mpeacrout | The group is to spend | Was (were) to
(oOycioBIeHO a great amount of spend.
3apaHee HAaMCUYCHHBIM | MONeY.
MIJIAHOM ) dupma goJKHA )
INOTPATHUTHL MHOT'O
JCHET .
5) Should JloiokeH, cienyer, They should pay the | They should have | This company

+ UHQUHUTUB O€3

(13 29

to

CJIe10BaJIO ObI

(HacTaBlIEHUE), COBET.

[Ipennonaraemoe Wim
0XKUIAEMOE JNEUCTBUE
B HACTOSIIIIEM WJIU B

Oynayiiem

loan immediately.
Nm cnenyer
BBIIJIATUTH CCYY
HEMCIJICHHO.

paid the loan
immediately. Um
cJIca0BaJio
BBIIUIATUTH CCYY
HeMme JIeHHO. (A
OHH 3TO HE

should get good
profit. Kommanwust
JOJKHO OBITh
MOJIYIUT XOPOIIIYIO
npuObLIb (JlomkHa
MOJYYHUTh...).
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CAeTanm).
Coxanenue, ynpekx,

MOPUIIAHHE.
OxkoHuanue Tadn. 8
MoganbpHBIN I1arodl 3HaueHue Bpemena
1 €r0 DKBUBAJICHT Present Past Future
6) Ought to JlomxeH, cneayer The company ought to | They ought to have | There ought to be
(coBet, mopanbubiid | publish its annual warned the no difficulties. He
JIOJIT) report. wholesaler. Um IIOJIKHO OBITH
Komnanus goskHa CJI€I0BaJI0 HUKAKUX
nyOJIMKOBaTh CBOM IPEAYIIPEAUTD TPYJIHOCTEN
€KETOQHBIA OTYET. ONTOBUKOB. (A oHU | (MPEANOI0KEHUE,
ATOr0 HE CHIeNIAJIN.) | OXKUJIAHUE).
Ypek, NOpULlaHue.
7) Will [Ipugaet Oynymemy We will be
JEUCTBUIO OTTEHOK interested in your
KeJTaHusl HAMEPEHHUS, Immediate answer.
HACTOMYMBOCTH, Kpaiine
coTJiacusi, TPOCHOBI 3aMHTEPECOBAHBI B
Bamem
HEMEJJICHHOM
OTBETE.
8) Would dopma BexmmmBoctr | Would you kindly

JJIs1 BBIPAXKCHU

send us your
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MIPOCKOBI, JKEJITaHUS

catalogue.
bynpTe mo0e3HHI,

I[MPUIIJIMTC HAM Balll
KaTaJlor'.
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I'naroJu “should”

Tabmnura 9

DOyHKIUA B PEITIOKECHUN U
3HAYEHUEC

[Ipumepsr

ITepeBon

|. BcmoMoraTeabHBIN TJ1aroi

1) lns oopazoBanus Future-in-the-
past u3bABUTEILHOTO HAKJIOHEHUS
st 1 1. ex. ¥ MH. 4ucna

We decided that we should finish the work
in time.

MBI pemuniy, 9To 3aKOHYUM
paboty BoBpems. (I'maron B
OyIyIieM BpEMEHN ).

2) Jlns obpazoBaHus
cocCJIaraTeIbHOTO HAaKJIOHCHHS C
IPUIATOYHBIM YCIIOBHBIM ISt 1 1.
€. ¥ MH. Ynclia

the task were
difficult, |1 should

help you

If, provided — eciiu ObI
In case — B ciyyae ecnu
Unless — ecu He

Ecnu Ob1 3agaya ObL1a
TPYJIHOH, 51 IOMOT OBl BaM.
(I'marous B mpotieaiiem
BpEMEHH C “ObI”).

3) dns o6pazoBaHus
COCJIaraTeIbHOI0 HAKJIOHEHUS B
YCJIOBHBIX MIPUAATOYHBIX, TEUCTBUE
KOTOPBIX HE BIIOJIHE PEaJbHO U
OTHOCHUTCSA K OyayieMy (Co BceMu
JIVIIAMH )

If he should see her tomorrow, he would
give her the book.

Ecau 6b1 OH yBUZCH €€
3aBTpa, OH Jaj Obl eif
kaury. (I'maron B
MPOIIIEAINIEM BPEMEHH C

“651, 3)

4) Jlnsa oGpazoBaHuUs

Should the client be interested, the

Eciau Obl KITHMEeHT ObLI

COoCJIaraTeIbHOTO HAKJIOHCHUS B manufacturer would give him the necessary | zamnaTepecosaH,
0€CCOI03HBIX YCIOBHBIX information. IPOU3BOIUTEIH a1 OBl eMy
OPUIATOYHBIX MPEIOKEHHX (CO HEO0OXOUMYIO
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BCEMM JIMIIAMH )

undopmanuro. (I'maron B
MPOIIEAIIEM BPEMEHN).

OxonHuanue Tadi. 9

DyHKIMUS B IPEITI0KECHUN U
3HAYEHUE

[Ipumepsr

ITepeBon

5) Jns obpazoBanus
cocJIaraTeJIbHOTI0 HaKJIOHCHUS B
MPUAATOYHBIX TPEITOKCHUIX
nociie Oe3IMYHBIX 000POTOB THIIA it
IS necessary (co BceMH JIMIIAMU )

It is necessary that the letter should be

written with care.

Heo06xomumMo, 4TOObI
IMMCHbMO OBLIO HAITMCAHO
TmarensHo. (I'maron B
IPOIIICAIIEM BPEMCHN).

1. MopansHBIi 171aroi co
3HAYCHHEM JIOJPKEHCTBOBAHMS (CO
BCEMU JIUI[AMH)

The order should be sent by fax.

3aka3 Hy>KHO TOCJIaTh IO
bakcy.
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I'aaroua “would”

Taomuna 10

OyHKIUSA U 3HAYCHUE

[Tpumepsl

ITepeBon

|. BcmomorareabHbIN IJ1arodl

1) lns oopazoBanus Future-in-the-
past U3bSIBUTEILHOTO HAKJIOHCHUS
Ui 2 M1 3 1. e€XI. 1 MH. YHciIa

They said that they would come tomorrow.

OHM cka3zayu, 4YTO OPUIYT
3aBTpa. (I'maron B Oynyiiem
BPEMEHHU ).

2) Jlns obpazoBaHus
cocJjlaraTeIbHOr0 HaKJIOHEHUS C
MPUIATOYHBIM YCIOBHBIM 1151 2 U 3
JI. €1I. ¥ MH. YHcja

the task were
difficult, they

would help you.

If, provided — eciiu ObI
In case — B ciyyae ecnu
Unless — eciu He

Ecnu Ob1 3agaya ObL1a
TPYJIHOH, OHM OMOTJIN OBl
BaMm. (I'maron B mporeaiem
BpEMEHH C “ObI”).

3) dns o6pazoBaHus
coCIaraTesIbHOrO HAaKJIOHEHUS B
MIPOCTHIX MPEITIOKCHUAX, KOT/1a
yCIIOBHE TTO/IPa3yMeBaeTCsl

It is a pity he is busy. He would help us.

Xanw, 9To OH celiuac 3aHsT.
On nmomor 6s1 HaM. (I'1aromn
B IIPOIIICIIIIEM BPEMEHH C

CC6BI’ 9)

Il. MoganbHbIi 11aroi i
BBIpaKEHUS

- npockObI (PopMa BEKIMBOCTH)
- kemanus ((popma BEKIUBOCTH)

Would you kind help me.

We would be glad to send the goods by rail
on receipt of your order.

bynbTre n100€3HBI, MOMOTUTE
MHE, HOXKaJIYHCTA.

Mpb1 ObUIH OBl pajbl OCTIATh
TOBaphI MO KEJIE3HOU
J0pOre MpH MOTYyUYESHUH
BalIEro 3aKasa.
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Ipuyacrus

Taomuna 11

Buna nmpuyactus

DyHKIYS B IPEIOKEHUN U IEPEBOJ

4aCTh CKa3yCMOI 0 OoNpCaACICHUC 00CTOSITEIILCTBO
1) Participle I, | He is selling his goods. The merchant selling his goods | (When, while) selling his goods
active form: OH npojaeT cBom ToBaphl. | pays a profit tax. the merchant pays a profit tax.
selling ([Ins o6pazoBanus BpemeHn | Toprosen, nponatontuii ceon | [IpogaBas cBOM TOBapHI,
rpymmer Continuous). TOBapBLI, INIATUT HAJIOT C TOPTOBEIl INIATUT HAJIOT C
CamMOoCTOSITENILHO HE PUOBLITH. PUOBLIH.
EPEBOJIUTCS The seller examined the letter | ([Ileenpuyactue Ha -a, -51)
containing an interesting offer.
[Iponasen U3y4ns1 NUCbLMO,
COACPIKABIICC HHTCPCCHOC
npepioxenue. (Ilpuuactue Ha
-II[Uii, -BIIMH)
2) Participle | The goods are being sold. | The goods being sold were (While) being moved the goods
passive voice: ToBaps!r npomarorcs. (s | foreign made. are insured against all risks.
being sold oOpa3oBaHUsl BpEMEH [IpomaBaemeie ToBapel Okt | Korga ux mepeBo3st (BO BpeMs

rpynmnsr Continuous
MaCCUBHOTO 3aJ10Ta).
CaMOCTOATENBHO HE
TIEPEBOIUTCS

IIPOU3BEJICHBI 3a TPAHULIECH.
(ITpuyacTtue Ha -eMBblIid,
-MMBbIii)

MEPEBO3KH ), TOBAPHI
CTPaxyITCs IPOTUB BCEX
PHUCKOB.

(ITpunaTounoe
00CTOSITETLCTBEHHOE
IpeIJIOKEHHE,
00CTOSITEILCTBO, BRIPAXKEHHOE
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CYIIECTBUTEIBHBIM C
PEJIOrOM)

[Tponomkenue Tada. 11

Bun npuuactus

DYHKIHS B IPEJI0KEHUE U TTIEPEBOJT

JaCThb CKa3yCMOI'0

OoNnpcaAcCIICHNUC

00CTOATENBCTBO

3) Participle Il | 1) He has sold his goods. The goods sold gave If sold, the goods will give
passive voice: OH npojast CBou TOBapbI substantial profit. substantial profit.
moved, sold ([Ins o6pazoBanus BpemeH | [Ipogannble ToBaphl NpuHECTH | Eciu UX mpoaaTk, TOBApHI
Perfect). CaMOCTOSITEILHO | CYIIECTBEHHYIO IPHOBLIB. IPHHECYT CYIIECTBEHHYIO
HE TIEPEBOJIUTCS. The goods sold by the npuObLTh. ([IpumarodHoe
2) The goods are sold. merchant yesterday gave 00CTOSATEIECTBEHHOE
ToBapse! npoxarorcs. (s | substantial profit. IPEJII0KCHHUE)
oOpa3oBaHus maccuBHOTO | ToBapsl, Ipo/1aBaBIIHECS
3ayora). CaMOCTOSITENIEHO | BUEpa TOPTOBIEM, TIPUHECITH
HE IEPEBOTUTCS CYIIECTBEHHYIO TPUOBLIb.
(Ipuyactrie HA -IIUACS, MBI,
-Hblii, -ThIii, -BINHCH)
4) Perfect Having sold his goods he got

Participle active
voice:
having sold

substantial profit.

[Iponas cBOM TOBApHI, OH
MOJTYy4HJ CYIIECTBEHHYIO
npuObLIb. ([leenpuyactue Ha
-HMB, -aB)
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Oxkounyanue taoi. 11

Bun npuuactus

DyHKIMSA B NPEAT0KECHUE U TIEPEBO/

4aCThb CKa3yCMoro

onpeeicHue

00CTOATENBCTBO

5) Perfect
Participle
passive

Vvoice:

having been sold

Having been sold the goods
gave substantial profit.

[Tocne Toro kak ToBapsl ObLIH
MPOJAaHbl, OHU TIPUHECITH
CYILIECTBEHHYIO MPUOBLIb
(ITpunaTounoe
00CTOSITETLCTBEHHOE
MIPEIJI0KCHHE)
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Ta6muia 12

He3aBucuMbIi IPUYACTHBIN 000POT

[Tpumepsbl

ITepeBon

1) The problem |being| difficult, they worked hard.

Taxk Kak 3a71a4a [0bL1al TPy1HAsA, OHM MHOT'O PaboTaln.

2) The buyer showing his interest in new goods, the
manufacturer gives him the necessary information.

Korid noxynaresb [IposBisieT] MHTEPEC K HOBBIM
TOBapaM, MPOU3BOUTEND JAET EMY BCIO HEOOXOAUMYIO
UH(pOpMaIHUIO.

3) [With| prices being particularly favorable, suppliers
regularly make special offers of goods.

Korna, eciy| 1ieHbI 0COOEHHO OIaronpUsTHEI,
MOCTAaBIIUKH PETYISIPHO JCNAIOT CIICIUaIbHbIC
MpeJJI0KEHUS TOBapOB.

4) The services of the bank are paid for, but they are
not expensive, the bank coming into every transaction

Yenyru 6aHka OIIauuBaroTCs, HO OHU HE JIOPOTHE,

TOM| OaHK YYaCTBYET B KaXKJIOW CACIKE Ha TOM WJIU

at some stage or another.

HMHOM €€ 3TallC.
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I'epynauii (Gerund)

Tabnuua 13

DOyHKIUA B PEIIOKCHUN

[Ipumepsr

[IepeBon

1) ITonnexaiee

Chartering of ships is very important
for shipments of goods.

®dpaxToBaHue kopabdiieit (hpaxToBaTh
KOpalOJin) O4eHb BaXKHO JJISI IEPEBO3KH
ToBapoB. (CyIIeCTBUTEIBHOE,
WH(GHUHUTHUB)

2) HacTh cka3zyemMoro

The main task is keeping customer’s
accounts.

['maBHas 3a7a4a — XpaHEHUE CUETOB
KJIMEHTOB (XpAaHUTh CU€Ta KJIUEHTOB).
(CymectBuTenbHOE, UHOUHUTHUB)

3) [Ipsimoe nomosiHeHUE

Good commerce requires utilising
qualified staff.

Xoporiasi TOpTroBJIsi TpeOyeT
UCIIOJIb30BaHUs KBATU(DUIIUPOBAHHOTO
nepcoHana (UCIoab30BaTh
KBaJTU(DUITMPOBAHHBIN TIEPCOHA).
(CymectBuTenbHOE, UHPUHUTHUB)

4) Onpenenenue (0OOBIYHO C
npeioramu of, for moce
CYIIECTBUTEIBHOIO)

The ability of influencing the
commerce is studied attentively.

CnocoOHOCTh BIUSITHL Ha TOPTOBIIIO
U3y4yaeTcsi BHUMATEIIBHO.
(MadbuHuTUB)
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Oxkounyanue Tads. 13

@yHKIHS B IPEMIOKEHUN [Ipumepsr [lepeBon
5) O6crostenscTBO (00bIUHO ¢ | He is able to discuss the terms of an | On MoxeT 00CyKIaTh YCIIOBHUS 3aKa3a
peaIoraMu order without receiving our special | 6e3 monyuenus (He MOay4ast) HAIIEro
IN — 1IpH, B TO BpeMs KaK, authorization. CHEIUAILHOTO pa3pelieHrs Ha 3TO.
on (up on) — 1o, mociie, (CymecTBHTENBEHOE, ISCTTPUIACTHE)

after — mocie,

before — mepen, instead of —
BMECTO TOT'O YTOOBI,

for — s, v T.71.)
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Nudpunutus

Tab6muma 14

DOyHKIUA B PEIIOKCHUN

[Ipumepsr

[IepeBon

1) ITonnexaiee

To aknowledge the receipt of the
order is necessary.

[ToaTBEepAUTH MOJYYEHHUE 3aKa3a
HEO00X0UMO (IMOATBEPIKICHUE).
(MHbUHUTHUB, CYIIIECTBUTEIIHLHOE)

2) YacThb CKa3yemMoro
- TIOCIIE TJIaroJia — CBSI3KH
- TIOCJIE MOJAIBHOTO TJ1aroJa

Their aim is to augment the profit.
They have to augment the profit.

They can augment the profit.

Nx 1ienb — (COCTOUT B TOM, YTOOBI)
YBEJIUYUTH TPUObLTH. (MHOUHUTUB).
OHU JOJKHBI YBEIUYHUTH TPUOBLIb.
(Mudunutua).

OHU MOTYT YBEJIUYUTH TPUOBLIH
(MudpurHUTHB)

3) lononuenue

The manager decides to send a letter
to the manufacturer.

Menemkep pelraeT nociaTh MUChMO
npousBoauTento. (MupuHuTHB)

4) OnpeneneHue

They have the possibility to make an
enquiry.

The documents to be used in the
transaction have just been received.

This firm is the first to publish its
annual account.

OHU UMEIOT BO3MOXKHOCTh CIIENaTh
3anpoc. (MadpuHUTHB)

JIOKYMEHTBI, KOTOPbIE IOTKHBI OBITH
UCIIOJB30BaHbI MPHU CIIEJIKE, TOJIBKO YTO
nostyueHsl. (OnpeaenuTenbrHoe
MPUJATOYHOE MPEIOKEHUE CO
CKa3yeMbIM, BBIPAKAIOIIUM JICHCTBHUE,
KOTOpOE OyJIeT WIN JIOJKHO OBIThH
COBEPIIICHO).

Ota ¢upmMma nepBoit onmy0IMKOBaIa
CBOM rogoBoi oTuer. (I'maron B
JUYHOH popme).
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Oxonuanue Tabm. 14

DyHKIUA B MPEII0KCHUN

[Tpumepsl

IlepeBon

5) OGcTOoATENIBLCTBO

The manager arrived at the airport to
meet his partner.

MeHnemkep npuexan B a3ponopr,
YTOOBI BCTPETUTL CBOETO MapTHEPA.
(MuaduHUTHUB C COt03aMU YTOOBI, JUIS
TOT0 YTOOBI)
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Tabnuua 15

beccoro3nblie NPpUIATOYHBIC IPEATOKCHUSA

Bun pennoxenus

[Tpumepsl

IlepeBon

1) JlonoTHATEIHbHOE IPHIATOYHOE
IPETI0KEHUE

The manager thinks he may sell this

merchandise.

MGHG,Z[)KGP CUHUTacCT, UTO| OH MOXKCT
IpoaaTh 3TO TOBAP.

2) OnpeaenuTebHOE TPUIATOTHOS
MPEI0KEHUE

Speed is one of the advantages
modern business trip is known by.

bpICTpOTAa — OAHO U3 IPEUMYIIECTB,
KOTOPBIMH| U3BECTHA COBPEMEHHAs

ACJI0Bad 110C34KaA.

3) YcioBHOE IPHIATOYHOE
MPEIJIOKEHUE C UHBEPCUEH, C
riaronamu were, had, could, should

B HA4YaJIC IIPCAJIOKCHUA

Were it possible, he could buy this
consignment.

Ecnu 051 3TO OBLII0 BO3MOYKHO, TO

OH CMOT ObI KYITUTh 3Ty NapTHUIO
TOBapOB.

84




CJIOBAPbH

A

abroad, adv [2'bro:d] 3a rpaHuIei

accept, v [ak'sept] NPUHATH; aKIENTUPOBATH

acceptance, n [ak'septans] aKLENT

account, n [a'kaunt] CcUer

current a. [‘karant] OTKPBITBIA (TEKYIIHI) cUeT

deposit a. [di'pozit] JCTIO3UTHBIN CUET

profit and loss a. [‘profrt @nd 'los] | pe3yJbTaTUBHBIN CUCT

accurate, a [ekjarat] TOYHBINA

achieve, v [2°t[1w] JTOCTUTATh

acquire, v [2'kwarta] npuoOpeTaTh

adjustment, n [2'djastmant] MCTIPaBIIeHAC,
ypEryJIupoBaHUE

advance, n [2d'va:ins] yCIIeX; IPeIBApCHHE

in advance 3apaHee

advertise, v ["edvataiz] PEKIIaMUPOBATh

advertisement, n [2d'va:tismant] OOBsIBIICHUE

advertising, n ["edvataizip] pexiama

advice, n [2d'vais] COBET; MU3BEIICHUE

advise, v [ad'valz] COBETOBATH, U3BEIIATH

affair, n [2'fea] hi(Sh (¢

affect, v ["efekt] BJIMSTH

agency, n [‘e1d3ia)ns1] areHTCTBO

travel a [traevia)l] TYPUCTUYECKOE areHTCTBO

agree, v [2'gri:] corjianiaTbest

agreement, n [a'griimant] COIVIAlICHUE

aim, n [e1m ] LeNb

airline, n [‘ealain] aBHAJINHUSA

allocate, v [‘=lakert] pacnpeneNsTh, pa3MeIiarh

amount, n [a'mauvnt] KOJINYECTBO; CyMMa
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application, n [Lepli'ker[(2)n] 3asBIICHHE

appreciate, v [a pri:[iert] OIICHUTH

appropriate, a [2'pravpriert] COOTBETCTBYOIIINH
approval, n [2 pru:via)l] onoOpeHue

arrange, v [2'Ternd3] YCTPOUTh, 00ECIIEYUTh
article, n [fa:tikia)l] TOBAp, MPEIMET

ask, v [a:sk] CIIPOCHUTH

assess, v [2'zeg] OnpeneaATh

assets, n, pl [‘esets] aKTHUBBI, OanaHc
assume, v [2'sju:m] JIOITyCKaTh

assure, v [a' [va] YBEPATH

authority, n [0:"8or1t1] gg;i;iﬁ:;i’m
available, a [2'verlab(a)l] VUMCIOIIUICS B HATHYUH
average, n [evia)ridj] aBapust

avoid, v [2 ' vo1d] n30erarb

B

bankruptcy, n [‘bepkrap(t)s: OaHKpPOTCTBO

bargain, n [‘ba:gin] clenKa

bear (bore, borne), v

[bea] [bo:] [bo:n

]

HCCTH TAXKECTDb

become (became,

[br'kam] [briker

become), v m] CTAHOBUTHCS
belong, v [bi'log] NPUHA/ICKATH
bend (bent), v [bend]  [bent ] M3rubaThCs
bill, n [bil] YeK; cueT

) brlawiks't]ernd
bill of exchange : J 7| Bexcens

]

bill of lading [\bilaw'lerdin] TPAHCIIOPTHAs HaKJIaHas

sight bill [sartbil] HPCABABHTCIBCIIH
BEKCEJIb

bind (bound), v [barnd] [bavnd] CBSI3BIBATH
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bond, n [bond] oOnuranus

bonded, a [‘bondid] i‘:ﬁgﬁﬁgf&ﬂ; ;:ggre e

book, v (k] 3aKa3ath, OpOHHUPOBATH
n KHWTa, CYCTHAsI KHHUTa

border, n [‘bo:da] rpaHuIa

borrow, v [‘borau] B3ATH B JIOJIT

breach, n [briit]] pas3peIB

break (broke, broken), | [bretk] [bravk] | pa36urs, ciomars

Y [bravksn]

buy (bought), v [bar] [bo:t] TIOKYTIaTh

C

cable, n ketbia)l] Telerpamma

cancel, v kens(a)l] OTMEHHTH

capital, n KaruTal

share capital

AKIIMOHEPHBIN KamnTaj

card, n a:d] KapTa

cargo, n kaigau] (mepeBO3UMBIiA) TPY3

bulk cargo balkkaigau] HACBIITHOM Ipy3

bulky cargo [‘balki'ka:gsu] OOBEMHCTIH, FPOMO3/IKHi

rpy3

general cargo

[‘d3en{a)ral'ka:qga
vl

o01IHii rpy3

TPaHCHIOPTHOE CYIHO,

carrier, n [‘kzria] TPaHCIIOPTHAS JIMHUS,
KOMITaHUSA-TICPEBO3YNK
carry, v [‘ker1] IIEPEBO3UTH
carry out [‘kerrauvt] BBIITOIHATH
cash, n [ka] HAJIMYHBIC JICHBIH
[

cash on delivery

Jkelondrlivia)r:

]

HAJI0KE€HHBIN IIATEX,
yIUIaTa Mpy JOCTABKE

cash with order

[ ke[wido:da]

HaJIMYHBIM pacueT Npu
BBbIJIAY€ 3aKa3a
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chamber, n [‘t[etmba] najata
change, v [t[einds] MCHSIT
cheap, a [t]ip] JETIeBbIH
check, v [t]ek] POBEPATH
choice, n [t[o1g] BBIOOD
choose (chose, chosen), | [tlv:z] [[zvz] BHIOMPATH
\Y [‘t[avz(a)n]
circumstance, n [‘s3:kamstens] 00CTOSITEIILCTBO
claim, v (Kleim] TpeOOBaTh

n TpeboBaHUe

claim for damages

[‘klermfo:"deemids;
]

Tp€60BaTI: BO3MCIICHU A

12 yOBITKOB
clear, v [klia] OYHIIATHh OT IHOMIIIMHBI
client, n [‘klatant] KITMEHT
a0 P
coach, n [kauvt]] BaroH, Mmoe3/1, aBTooyc

long-distance coach

[lop'distanskavt]

aBTOOYC JaJIbHETO

] CJleJOBaHMs
coincide, v [ kavin'said] COBIIAATh
collect, v [ka'lekt] 3a0path (TOBap CO CKIIaja)
command, v [ka'ma:nd] yIPaBIATh
commerce, n [‘komszg] TOPTOBIIA
common, a [‘koman] g%‘;ﬂlﬁgcmaHeHHHH’
communicate, v [ka'miju:ntkert] coo0maTh
company, n [kampani] KOMITaHUS

joint-stock company

[, dzomnt'stok’kam

pani]

AKIMMOHCPHAasA KOMIIaHWA

private limited
company

[‘prarvitlimitid'k

ampant]

YacTHasl aKIIMOHEPHas
KOMIIaHus (3aKphITas)

public company

[‘pablik’kampant]

OTKpPbITAad aKHMOHCPHAA
KOMIIaHUA

competition, n

[ kompr'tif(=

Jn]

KOHKYPEHIIUS;
COpPEBHOBAHHE
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competitive, a

kam petitiv]

KOHKYPEHTOCTIOCOOHBIN

[
complain, v [kam ‘plein] KaJIOBAThCS
complaint, n [kam pleint] xanoba
component, n [kam 'pauvnant] KOMIIOHEHT
confidence, n [‘konfrd(z)ns] JOBEpHe
confirm, v [kan'fz:m] HOJITBEPKIaTh
connection, n [ka'nek[({2)n] CBSI3b
consider, v [kan'sida] pPaccMOTpEThH
consignee, n [ konsar'ni:] Irpy30I0JIy4aTeiib
consignor, n [kan'sains] TPy300TIIPABUTEIH
consume, v [kan'sjuim] OTPEOIIATH
consumer, n [kan'sjuma] KJIMEHT, IOTPEOUTEIb
consumption, n [ken'samp[{a)n] notpebaeHue
convenience, n [kan'viinians] y100CTBO
convenient, a [kan'viiniant] yIOOHBIN
cost, n [kost] CTOHMMOCTH, 1[€Ha
count, v [kauvnt] MOJACYUTATH
cover, v [(kava] OXBaThIBATh
credit, n [‘kredit] KpEeIuT
letter of credit [letaav'kredit] aKKpEeIUTUB
custom, n [kastam] TaMOXKHSI
customer, n [‘kastama] KJIIMEHT, IIOKYyIaTelb
D
damage, \r/] [[demids] leifg)cin y1iepo
data, n, pl ["derta] JIAHHbBIE
deadline, n [‘dedlain] KOHEUYHBIH CPOK
deal (dealt), v (with) [di:l] UMETh J1e710 (C)
decision, n [di's13{21n] peleHue
declare, v [di'klea] JeKJIaprpOBaTh
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decline, v [di'klain] YMEHBIIIATH(Csl), Ta1aTh
deficiency, n [di'fi](2)ns1] AeQUIUAT
delay, n [di'le1] 3aJIepKKa, OTCPOUKa
deliver, v [di'liva] MIOCTABJISATh
delivery, n [di'liv({a)r1] MIOCTaBKa, I0CTaBKa
demand, n [di'ma:nd] crpoc
department, n [di'pa:tmant] oTAeN

[

creative department

kriertivdr pa:tm
ant]

TBOp‘IGCKI/Iﬁ OTIOCHI

i [pra’'dak[(a)ndr’p .
production department a:tmant] IIPOU3BOICTBECHHBIN OTICIT
departure, n di'pa:t[a] OTIIPaBIICHHE
depend, v di'pend] 3aBHCETh
depot, n depauv] CKJIaJ

destination, n

desti'nerf(a)n]

MECTO HAa3HA4YCHMUA

director, n

dialirekts]

TUPEKTOP

[
[
[
[.
[
[

account director N ]3 kavntd(ajrrekt Ir?)’;gizflm entb paboyeit
disadvantage, n [\ disad va:ntidg] HEJIOCTATOK
disagreement, n [Ldisa'griimant] pasHoryiacue
disaster, n [di'za:sta] OencTue
discount, n ["dis{ jkavnt] CKHJIKa
dishonor, n [dis'ona] EZII:Z‘Z;RT) EJJ];ITELKEY()HO
dispatch, v [dis pet]] OTIPABJIATH
aBTOMAT JIJIs BBIIAYN
dispenser, n [dis pensa] HaJIMYHBIX JICHET,
O6aHKoMar
display, v [dis'pler] BBICTABUTh, [TOKA3aTh
distinguish, v [dis"tiggwi[] pas3nnyarhb
distribution, n [(distri'bju:[(=2)n] | pacnpenencHue
draft, n [dra:ft] TparTa
draw (drew, drawn), v [dro:] BBIMKCATH (UEK)
drawee, n [dro'1:] Tpaccart, JUL0, Ha KOTOPO€E
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BBIIIUCAH JOKYMCHT

drawer, n [‘dro:z] TpaccaHT, JOKYMEHTa
driver, n [‘draiva] BOJUTENb, Opep

. , JEMITAHT, BBIBO3 TIO
dumping, n ’

Ping [‘damprn] OpOCOBBIM IICHAM
dutiable, a [‘dju:tiabl] IO UIEXKAIIAN 00JI0KEHUIO
duty, n ["dju:t1] HonuMHa, cOop
duty-free [djurtifri:] OeCHONITMHHBIN

) refa’'ren I'd] | ntuddepennupoBanHas
preferential duty L.p Jie || Anboeperp
uitn] MOUUINHA
: . IOKPOBHUTEIHCTBEHHAS
protective duty [pra‘tektiv dju:ti] P
MOIUTNHA
E
earn, v [3:10] 3apaboTaTh
effect, v [1fekt] OCYIIICCTBIISATh
efficiency, n [1f1{=)ns1] 3¢pHEKTUBHOCTH
embassy, n [‘'embasi] TIOCOJIBCTBO
HAaHUMAaTh Ha paboTy;
employ, v [1m plor] P Y
UCTIOJIb30BaTh
employment, n [1m plotmant] 3aHSATOCTh
enclose, v , IpuIaraTh
[1n'klavz] P
n NPUIOKECHUE
eJIaTh MepelaTOYHY IO
endorse, v [1n'do:g] A pen Y
HaJIIUCh, UHIOCCHPOBAThH
engagement, n [1n'gerdsmant] 0053aTENbCTBO
enquiry, n [1n'kwai{a)ri] 3ampoc
ensurance, n [1n'[v(z)rans] M. insurance
enterprise, n [‘entapraiz] HpEANPUITHE
. HOJIeP)KUBAThH
entertain, v [Lenta’tern] AACD
(mepenucky)
entitle, v [1ntartl]] JaBaTh MPABO
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essential, a

[1zen[[{a]]]

BAJKHBIN, CYIICCTBEHHBIN

establish, v [1"stzbli]] YCTaHOBUTH
exchange, n [tks't[ernds] oOMeH
\) MCHATH

stock exchange

stokiks t[ernd3]

dbonmOBas OUpKa

[

execute, v ["ekarkiju:t] BBITIOJIHATH
expand, v [1k'spand] pacmupsTh(cst)
expensive, a [1k'spensiv] JIOpOToi
expire, v [1k'spa1a] KOHYAThCs, HCTCKATh
F
failure, n [‘ferljz] Heyzaaya; 0aHKPOTCTBO
fashionable, a [‘fe[({2)nab(a)l] MOJTHBIT
faulty, a [fo:lt1] UCTIOPYCHHBIH
favourable, a [‘ferv(a)rab(a)l] ONaronpusTHBIN
fee, n [£i:] cOop, B3HOC
ferry, n [‘feri] napom
fill, v [f11] 3aIOJIHATh
find (found), v [farnd] [favnd] HAXOIUTh
find out [‘farnd avt] BBISICHUTD
fit, v [f1t] COOTBETCTBOBATH
flight, n [flart] peiic, moner
fluctuate, v [flakt[vert] K0JIe0aThCs
force, n [fo:s] cuna

Vv NPUHYXaTh, 3aCTABIISAThH
foreign, a [‘forin] 3apyOCIKHBIN
freight, n [frert] nepeBo3ka; ppaxT
fulfill, v [ful"f1l] BBITIOJIHATH
fuss, n [fas] 0€eCIoKONCTBO
make a fuss [merka fas] 0ECITOKOUTHCS
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G

goods, n, pl [qudz] TOBAap, TOBAPHI
government, n [(gaviaimant] IIPABUTEILCTBO
grant, v [gra:nt] IIPEIOCTABIATh
group, n [aru:p] rpynmna; gpupma
growth, n [grauvd] pocT
H
heading, n [‘hedip] 3aroJ0BOK
help, v help] IIOMOTaTh

n TIOMOIIIb
hire, v ["hais] HaHSThb
holiday, n [‘holidr] OTITYCK

package holiday

[‘pekidi; holidr]

OTITYCK IT0 TYPUCTHYECKON
IIyTEBKE

P OTCYECTBEHHOT' O
home-produced, a [.havmpra'dju:st]
IIPOM3BOJCTBA
I
impose, v Impanz] HaJlarath
improvement, n m pru:vmant] yITydIIeHUES

incentive, n 1mm‘sentiv] OOy IUTEIbHBI MOTHB
include, v BKJIFOYATh

income, n inkam] JIOXO/I

incur, v 1n'ka:] HOJIBEPTaThCs YeMY-TH00

indispensable, a

]

[
[
[
[1n'klu:d]
[
[
[

indr'spensabiall

HEOOXOIUMBIN

individual, n ) YeJIOBEK, TUNYHOCTD
[, ind1' vidgual] o
a WHIMBH Ty aJIbHbIH
influence, n ) BIIMSIHUE
[‘1nflvang]
\Y; BIIUATH
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installment, n

mm'sto:lmant]

O4YEpETHON B3HOC

[
insurance, n [1n"[u{a)rans] CTpaxoOBKa, CTpPaXOBaHUE
insure, v [1n"[ua] CTpaxoBaTh
insurer, n [1n'fu(a)ra] CTPaxOBOM areHT
intend, v [1n'tend] MMETD B BAAY

npeHa3HaYaTh

interest, n [‘1ntrist] IPOIICHT
interrupt, v [,inta'Tapt] pepHIBAThH
invalid, a [Linwa'lird] HEIECHCTBUTEIbHBIN
invoice, n [‘1nwoig] cueT-(hakrypa

[

pro-forma invoice

pravforma’invol

npenBapurtenbHas hakTypa

involve, v

BOBJICKATb, BKIIIOYAaTb

issue, v

BBIITYCKATb

issue the ticket

BBIIATh OMJIET

item, n attam] TOBaAp, MPEIMET
J

journey, n ["dgz:n1] Toe3/IKa

K

keep (kept), v [kiip], [kept] NepKaTh

keep up with [kip'apwid] JIepIKaThCS HApaBHE C
key, n [ki:] KJTFOY
L
law, n [12:] 3aKOH
layout, n [‘leravt] pacrojoxxeHue (TOBapoB)
lease, n . apeHa
[lirg]
v cnaBath (Opath) B apeH1y
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leaseholder, n iz, havlds] apeHIATOP, ChEMIIHK
legitimate, a 1'dyitimernt] 3aKOHHBIN
letter, n [IUCHMO

covering letter

kavialripleta]

COIIPOBOAUTCIIBHOC ITMCbMO

[]
[1
[leta]
[.
[]

letter of credit etaav kredit] aKKpEIUTHB

. . : OATBEPKACHHBIN
confirmed letter [kan'fs:md leta] ATBEPHL
aKKPEIUTUB

irrevocable letter

[1'rTevakabla)l 'let
2]

0e30T3BIBHBII AKKpPCOAUTHUB

revocable letter

[ Tevakab(a)l let
2]

OT3BIBHOW aKKPEIUTHUB

lettering, n [‘let{a]ir1p] Ha/IITUCh
liability, n [lars bilit] OTBETCTBEHHOCTH
liable, a [latab(a)l] OTBETCTBEHHBIH
ling, n [lain] napTtus (TOBapoB)
link, n [ligk] CBSI3b
list, n ist] CITHCOK

Y MePEUUCIIATh
price list [‘praislist] IICHOBOM JIMCT
load, v a0d] Ipy3UTh

n rpy3

loan, n [lavn] 3aeM
location, n [lav'ker[{z)n] pasMmelieHue
look, v [Tuk] CMOTpETh
look for [luk "fo:] WCKATh
lorry, n [lori] IPy30BHK
lose (lost), v [lu:z], [lost] TEPATH
loss, n [los] yOBITOK
M
main, a [mein] TJIaBHBIN
maintain, v [mern'tern] IOJIJICP’)KMBATh
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manage, v [[menid;3] YIIPaBIATH

material, n [ma‘ti{a)rial] MaTepHa

raw material [ rorma'tifa)rial] | ceIpbe

maturity, n [ma'tfu(a)riti] g%)z;{ai(;irbgigzo

at maturity [z2tma’t[u(z)rit1] | IO HACTYIUICHHH CPOKa

mean, v [miin] 3HAYUTH

meaning, n [‘'miinigv] 3HAYCHUE

means, n [miinz] CpeACTBO

by means of [bar'miinzav] TIOCPEICTBOM

measure, n [[mejza] U3MEPSTH

medium, n ['mi:diam] CPEACTBO

meet (met), v [mit] [met] BCTpEYATh

merchant, n [‘'ma3:t](aint] TOPTOBEIl

mortgage, n [[mo:igrdj3] 3aKJIaiHas; UNIOTEKa

multiple, a [‘'maltip(a)l] CJIOXKHBIH, COCTAaBHOM

N

need. v (ni:d] HYKJIaThCsl, HCIIBITHIBATh
nOTpPeOHOCTH

negotiate, v [n1'gauv[1e1t] IyCKaTh B 0OpalieHune

negotiation, n [n1geav[1’e1[(2)n] | HEpErOBOPHI

note, n [naut] OaHKHOTa

notice, n [‘navtrs] U3BEIICHUE

number, n [[namba] YHCIIO

a number of [2'nambaav] psilI, HECKOJIBKO

@)

oblige, v [2'blard;] 00s3bIBATH

to be obliged [bita'blard3d] OLITS 0bA3aHHEM,

OyaroapHbIM
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obtain, v

[ab'tern]

MOJIy4aTh

occasionally, adv

[2 kerz(alnall]

BpEMsI OT BpEMEHU

occur, v [2 k3] IIPOUCXOIUTH
offer, v , npearaTh
n [ofa] IpeIOKEHUE
firm offer [ fz:m pfa] TBEP0€ MPEIOKECHUE
office, n [‘bfis] oduc
booking office [‘bukin, ofis] Kacca
official, n ERIERN CITy>KaIIui
open, v [2upan] OTKPBITh
operate, v [[oparert] YIIPaBJIATH
opinion, n [2'pinjan] MHEHHE
option, n ["op[({2in] BBIOOp; ClIeNKa
order, n [o:da] 3aKa3, IpuKa3
Vv 3aKa3arb, IPUKa3aTh
in order to [1n'o:datu] YTOOBI
output, n [favtput] BBIMTYCK (MMPOAYKIIN)
overdraft, n [‘avvadra:ft] TPEBBILICHHC CBOCTO

KpeauTa B OaHKe

overdraw (overdrew,
overdrawn), v

[,avva'dra:]

IIPEBBICUTH CBOW KPEIIUT B
OaHKe

overdue, a [Lavva'dju:] IPOCPOYCHHBIH
own, v [2un] BJIQJICTh
owner, n [(2vna] BJIQJieJIeL]
P
particular, a [pa'tikijvla] YaCTHBIN
pay (paid), v [per], [perd] IUIATUTE
payment, n [‘peimant] orJiara
perishable, a [‘perifabia)l] CKOPOTIOPTAIIMNACS
planner, n [‘plensz] TJIAHOBUK
T

media planner

media ' plena]

IIJTAaHOBUK IIO
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HCIIOJIb30BAHUTO CPEACTB
PCKIIaAMBbI

policy, n

[‘polist]

1) monuTHKa;
2) 1moJmc

floating policy

flavtig'polist]

TE€HEpaJIbHbIN TIOJINC

mixed policy

mikst'polist]

CMEINIAaHHBIN TTOJIUC

time policy

taim polisi]

TIOJIAC Ha CPOK

voyage policy

vord3y polisa]

PENCOBBIN MTOJIUC

[.

[.

[.

[
precise, a [pri‘sars] TOYHBIN
precious, a [‘prefas] JparoueHHbIH
prediction, n [pri‘dik[{=1n] IIPOTHO3
prefer, v [prifs:] IpEANOYUTaTh
premium, n [‘priimisam] iaTa
prevail, n [pri‘verl] npeo0i1agaTh
price, n [prais] IeHa
private, a [‘prarvit] YJaCTHBIN
proceed, v [pra’siid] POXOJIUTH (depe3)
proceedings, n, pl [pra'si:digz] cyneOHOe pa30upaTenbCTBO
produce, v [‘prodju:s] IPOM3BOIUTh
production, n (pra'dak[(s9n] Eggqu;?ﬁf&’m

‘prammia)ripra’d

primary production ik?n] o ﬁ;iﬁi&oﬂfxocu
secondary production sE 1«:S Frendtempre obpabartbBaromas

[(2)n] HPOMBIIIUICHHOCTb
profit, n [‘profit] pUOBLTH
prohibit, v [pra"hibrt] 3aMpeTUTh
promise, v [‘promig] obernath
promote, v [pra'maut] gggr?;:z?;;{ﬂu
prompt, a [prompt] OBICTPBIIA
property, n [‘propati] COOCTBEHHOCTD

proprietor, n

[pra'praiata]

CcOOCTBEHHHUK, BJIaJiciIeI]
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protect, v [pra’tekt] 3aIHIIATh
protest, n [‘pravtest] OIIPOTECTOBAHUE

v ["pravtest] OTIPOTECTOBATh
provide, v [pra‘vard] CcHaOIUTh
purpose, n [pzpas] 1(EJIb
Q
quality, n [‘kwoliti] Ka4eCTBO

) ‘m3:t[({2intab(a
merchantable quality l[f kwol Ijttl] : @) TOBapHOE Ka4eCTBO
quantity, n [‘kwontiti] KOJINYECTBO
quay, n [ki:] npuyai, HabepexHas
question, n [‘kwest[(s)n] BOTIPOC
in question [1n'kwest[{2)n] 0 KOTOEOM HACT petb,
JTaHHBIA

quotation, n [kwav'ter[(z)n] NpeIoKEHNE; KOTUPOBKA
R
rate, n [Tert] HOpMa
reach, v [Ti:t]] JIOCTUTaTh
reasonable, a [‘riiz{a)nabia)l] pa3yMHBI
receive, v [T1'si:v] MOJTy4aTh
recession, n [T1'sef{an] craj
record, n [‘Teko:d] perucTparnms

\Y [Tek'o:d] pETUCTPUPOBATH
reduce, v [T1'dju:s] COKpaIlaTh
refer, v [T1'f3:] CCBLIATHCS
register, v [‘Ted3ista] PETMCTPUPOBATE,

YUYUTHIBATh

regular, a [‘Tegjula] PEryJIApHBIN, TOCTOSTHHBIN
regulations, n, pl [,Tegju'ler[({2)nz] | TEXHUYECKUE YCIOBUS,
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TCXHUYCCKNC HOPMBI

relate, v ri'lert] CBA3BIBATH

release, v ri'lice] 0CBOOOXKIATh

rely, v ri'lai] OTIHPATHCS
reminder, n ri'mainda] HAIIOMUHAHUE
render, v ‘Tenda] OKa3bIBaTh; J€IaTh

render efficient

nenath 3QPEKTUBHBIM

render service

‘Tends "g3:vIg]

0Ka3aTh YCIYTy

[
[
[
[
[
[‘Tendar f1[({a)nt]
[
[
[
[
[
[

rent, n rent] I1aTa 3a IpoKar, Haem
repair, n ri'pea] PEMOHT

replacement, n ri'plersmant] 3aMeHa

reply, n ri‘plar] OTBET

represent, v ,Tepri'zent] IIPEICTaBIIATh

IIOYTCHHBIN, JOCTOMHBIN

reputable, a [‘Tepjutabia)l] —

request, n ri'kwest] 3ampoc, TpeboBaHue
resell (resold), v ri'sel] neperpo1aBaTh
reserve, v T1I'Z3:V] COXPaHUTH

resort, n ri'zot] II0CEIIAEMOE MECTO
health resort Jhelfri‘zot] KypopT

resources, n, pl r1'zo:81Z] pecypchl

Scarce resources

OTPaHUYECHHBIE PECYPCHI

responsibility, n

OTBCTCTBCHHOCTDB

[
[
[
[
[
[
[,ekessri'zoizsiz]
[
[
[
[
[
[

retailer, n ‘rirterla] PO3HUYHBIN TOPrOBEII
return, n ri'tzin] BO3BpaIllcHUE
in return mnri'tain] B3aMCEH
right, n rait] paBo
rule, n ru:l] IPaBUIIO
KOBOJIUTH (paboTOM
run, v [Tan] py AT (p ’
Mara3uHoM)
S
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safe, a [se1f] HaJIC)KHBIH
sale, n [se1l] npoaxa
sample, n ["sa:mpiail] oOpasen
satisfy, v [‘setisfar] yJIOBIIETBOPSIThH
save, Vv [se1v] HaKOIIUTh
savings, n, pl [‘seivinz] HAKOILJICHUS
seal, v [si:1] oreyarartb

seat, n [g1:1] MECTO
self-interest, n [self'intrist] JUYHAs BHITO/IA
sell (sold), v [sel], [savld] IpO/IaBaTh
send (sent), v [send] [sent] TIOCHLIATD
service, n [‘s3:v1s] oOcmyKuBaHUE, yCIyTra

door-to-door service

[, do:ta'do:i’s3 vig]

00CITy’KUBaHUE OT JIBEPH J10
IBEpHU

self-service

[.self'sz:ivig]

caMoOOCITyKUBaHUE

settle, v

[‘setl]

YTBEPAUTD; Pa3pELINTD,
yJIaIUTh

settlement, n

[‘setlmant]

peleHre Bonpoca

share, n
\Y;

[Jea]

1) akrus; 2) gons
JCITUTh

ordinary share

s:d{a)nri’ [ea]

OoOBIYHAS aKIUA

preference share

IMPUBUJICTUPOBAHHAA aKIWA

pref(a)rans [ea]
[ea,

[
[
shareholder, n [[[ea, haulda] aKIMOHEP
sheet, n [[i:t] JIMCT, BEIOMOCTh
balance sheet [‘balansg[i:t] OanaHCHas BEJIOMOCTh
shifting, n [‘[iftig] CMEIIICHHE
ship, n ([1p] KOpaoJIb
v OTHPABJIATH
shipment, n [‘Jipmant] OTIIpaBKa; MapTHsI TOBapa
shop, n [[op] JaBKa, Mara3uH
MeJIOYHAs JIaBKa,
corner shop [‘kona, [op] HaXOoAAIasICs 110 COCEJICTBY

C ’KUJIBIM PaliOHOM
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shopkeeper, n [op. kipe] BJIAJIEIICI] Mara3uHa
shortage, n [o:itrds] HEXBaTKa
sign, v saln| [IOAIINCATh
. sipk] [s=nk] [sa
sink (sank, sunk), v ’ TOHYTh

k

[
[
[
[
1)
[ga1z]
[
[
[
[
[

size, n pasmMep, 00beM
society, n sa'salati] 00111eECTBO
solve, v s0lv] pemarhb

specify, v spesifal] OTIPEICITUTh
specimen, n spesiman] oOpa3zery

spend (spent), v spend] [spent] TPaTUTH

spread (spread), v [spred] pacmpoCTpaHsTh

spread the risk

[‘epredfarisk]

pacCIIMPUTH KOJIUYECTBO
OTBETCTBEHHBIX 32 PUCK

staff, n [sta:f] IITAT CITYXKaIuX
standing, n [‘stendip] TIOJIOXKECHHE, CTATYC
start, v [sta:t] Ha4yMHaTh

start up [‘eta:t ap] 3aIycKaTh

state, v [stert] yKasarthb

statement, n

[‘stertmant]

o(hHUIIMAIBHBIA OTYET;
BBITIMCKA TI0 CUETY

1) ak
stock, n [stok] ) awus

2) 3amac TOBapoOB

1) marasuH, JaBKa
store, n [st0:]

2) 3amac TOBapoOB
chain-store [t[en'sto:] CETeBOM MarasuH
street, n [stri:t] yauna
high street ["harstri:t] rJIaBHas yJIHIa
strict, a [strikt] CTpOTHii

- 3HAYUTEIIbHBIN
substantial, a [sab'sten|({a)]] .

CYIIIECTBEHHBIN
success, n [sak'ses] ycnex
suffer, v [‘safa] CTpajaaTh
suggestion, n [s2'd3est[{2)n] HpeJIoKeHUe
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cut-price ticket

st prarstikit]

OMJIET CO CKUIKOU

sum, n [sam] cyMma
supplier, n [g2'plara] TTOCTABIIHK
Supply: \rll [s3 plai] ESEEZEJI:Z;H;H36)K6HI/I€
support, n [ga'poit] IO IEPIKKA
sure, a [Jua] HaJICKHBIN
make sure [merk [va] yOeauThes
T
tax, n [tzks] HaJIOT
taxation, n [teek'zerf(a)n] HAJI0ro00JI0KEHUE
tear, n [tea] JIbIpa, pa3pbiB
term, n [t3:m] YCIIOBHUE; CPOK
long-term [[log'z:m] JOJATOCPOYHBIT
ticket, n ["tikit] ouner

[

[

issue the ticket

‘1fu:rda "tikit]

BBIIATh OMJIET

title, n

["tartl]

1) Ha3BaHue
2) TpaBO COOCTBEHHOCTH

trade, n

TOPTOBJIA

domestic trade

da'mestik'trerd]

BHYTPEHHSSI TOPTOBJISI

foreign trade

‘forin'trerd]

BHCIIHAA TOPIrOBJIA

home trade

"havm treid]

BHYTPEHHSSI TOPTOBJISI

transaction, n

CACJIKa

transfer, v
n

trens'f3:]
‘trensfz:]

nepeMeniaTh, MNepPeBOIUTh
MIEPEHOC, MEPEBO]

transshipment, n

[
[
[
[
[treen'zek[{2)n]
[
[
[

tren(z) [ipmant

neperpyska

travel, n [‘trevi(a)l] NIEPEeBO3Ka; MyTEIIECTBHE
trial, n [‘traial] UCTIbITaHNE
turnover, n [‘tzinavva] 00opoT
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unemployment, n [anim ploimant] 6e3paboTuia
unload, v [an'lavd] pasrpyxarb
unreliable, a [,anri'latab(s)]] HEHAICKHBIHI
urgency, n ["z:d3(2)ns1] CPOYHOCTH
\Y
value, n [‘va&lju:] CTOUMOCTh
vermin, n [v3:min] I1apasuThl, BpEAUTEIIN
W
want, v J)KelaTh
[wont]

n YKEJIaHue, 3anpoc

waterway, n ["woitawer] BOJHBIN NIyTh

inland waterway

["tnland woitawer

BHYTPEHHHI BOJHBIN ITyTh

way, n [wer] nyTh, CIIOCOO
00oraTcTBO, MaTepUaIbHbIC
wealth, n [weld] ) p
[IEHHOCTH
wholesaler, n [‘havl,seils] OTITOBBII TOPTOBEII

withdraw (withdrew,

withdrawn), v

[wid'dro:]

OpaTh Ha3aj, aHHYJIUPOBAThH

worth, n

[z 0]

CTOHMMOCTD
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